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Class A Common Stock
We are a leading provider of business-to-businksdrenic marketplace solutions. Our products ematéirket participants to transact
business instantaneously, more effectively andwét cost. Of the 7,135,000 shares of our Clasermrgon stock offered by this prospectus,

we are offering 2,500,000 shares and the selliogkbblders are offering 4,635,000 shares. We willreceive any proceeds from the sale of
shares by the selling stockholders.

Our Class A common stock is quoted on the Nasddipihg Market under the symbol "ESPD." The lastontgd sale price of our Class A
common stock on March 7, 2001 was $20.375 per share

Before buying any of these shares, you should ellyefonsider the risk factors described in "Riaktbrs" beginning on page 8.

Neither the Securities and Exchange Commissiorangistate securities commission has approved appisved of these securities or pas
upon the adequacy or accuracy of this prospectog.répresentation to the contrary is a criminatoffe.

Per share Total
Public offering price $20 .00 $142,700,000
Underwriting discounts and commissions $0 .90 $ 6,421,500
Proceeds, before expenses, to us $19 .10 $ 47,750,000
Proceeds to the selling stockholders $19 .10 $ 88,528,500

One of the selling stockholders has granted themmdters a 30-day option to purchase up to antiadil 1,070,250 shares of our Class A
common stock to cover over-allotments at the putdiiering price per share less the underwritingdists and commissions.

The underwriters are offering the shares of ous€¥a common stock as described in "Underwritingelii®ery of the shares will be made on
or about March 13, 2001.

Joint Book-Running Managers

UBS Warburg LLC Lehman Brothers

JPMorgan Cantor Fitzgerald & Co.



No person has been authorized to give any infoonair to make any representations other than thaseined or incorporated by referer
in this prospectus and, if given or made, suchrindion or representations must not be relied wgghaving been authorized. This
prospectus does not constitute an offer to set®isolicitation of an offer to buy any securitgdber than the securities described in this
prospectus or an offer to sell or the solicitatidran offer to buy such securities in any circumsts in which such offer or solicitation is
unlawful. Neither the delivery of this prospectus any sale made hereunder shall, under any cittzunoss, create any implication that the
information contained or incorporated by refereheeein is correct as of any time subsequent ta#te of such information.
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Prospectus summary

This summary highlights some information from tpisspectus. It may not contain all of the inforroatthat is important to you. To
understand this offering fully, you should readetally the entire prospectus, including the risktfas and the financial statements.

OVERVIEW OF OUR BUSINESS

We are a leading provider of business-to-businksdrenic marketplace solutions. We host and opeglctronic marketplaces and real-time
auctions utilizing our global private network aihe internet. In addition, we license software tokaaparticipants. Our products enable
market participants to transact business instantasig, more effectively and at lower cost. In 20@@, processed over 3 million electronic
transactions, totaling more than $32 trillion @frtsactional volume. During the past year, we added 35 new products to our electronic
marketplaces, entered into key software licensgrg@ments and more than tripled our revenues. Wee tner 650 clients, including the
largest fixed income and leading natural gas aectetity trading firms in the world. We have offgin the U.S., Europe, Asia and Canada.

We believe we offer one of the most robust, largedes instantaneous and reliable transaction psomgsystems. Our global private network
permits market participants to view information anecute transactions in a fraction of a second.pfoprietary software provides an end-to-
end solution, including front-end applicationsnaction processing engines, credit and risk managetools and back-office and clearance
modules, enabling straight-through processing. yatem runs on large-scale hardware located i tte@undant data centers in the U.S. and
Europe.

Our revenues consist primarily of transaction feesurring software licensing fees and system sesviees. We do not risk our own capite
transactions or extend credit to market participant

COMPETITIVE ADVANTAGES

We are a market leader in global fixed income etetit marketplaces. Because of the scale and aalhjytaf our system, our eSpeed(SM)
products have applications across a broad rangeo$tries and vertical marketplaces, including baginess-to-business marketplace
involving multiple buyers and multiple sellers. \Welieve we are well positioned to leverage theifigant investment of over $250 million
incurred to develop our eSpeed(SM) system to quictdate customized real-time software solutiomsifarket participants. Our global size,
economies of scale and flexible products providevitis a significant competitive advantage. Additdig, we have extensive experience
converting inefficient, voice-based marketplaced product distribution systems into liquid, effioteelectronic markets. We believe this
combination of technology and operations expeitisekey ingredient in our success.

MARKETS AND PRODUCTS
We market our services through the following thpeeducts: eSpeed Markets(SM), eSpeed Private LalBland eSpeed Online(SM).
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0 eSpeed Markets(SM) is a full service end-to-esidt®n combining all of our proprietary marketpdasoftware with our global high-speed
private network. eSpeed Markets(SM) currently ofger&n some of the largest and most complex maldadp, and is designed to be
extendible to any multiple buyer, multiple selleanketplace. eSpeed Web Markets(SM) offers the featires of eSpeed Markets(SM)
through a complete Internet-only distribution chelnn

0 eSpeed Private Label(SM) provides a completeoouted solution to our clients enabling them tdritiate their branded products to their
customers through online offerings and auctiondugting private and reverse auctions, and requesipiote capabilities.

0 eSpeed Online(SM) provides retail-based e-comenausinesses with online access to wholesale mpakgtipants. It enables these online
businesses to offer their customers access toietywarf markets that are traditionally availabldyoto institutional investors and wholesalers.

STRATEGY

Our objective is to be the world's leading provideinteractive electronic marketplaces and relaiftivare solutions. Our strategy is to:

o expand system functionality and develop new petajisoftware and services for our existing finahand energy markets;

o0 leverage our eSpeed(SM) system for use in a kidge of additional business-to-business marketsratustries;

o license our software to provide a broad rangaarket participants with an outsourced solutiondialine distribution of their products; and
0 pursue acquisitions and strategic alliances t@aece our products and software and to create femtr@nic marketplaces.

OUR HISTORY

We commenced operations in March 1999 as a divisid@antor Fitzgerald Securities, a subsidiary ahtor Fitzgerald, L.P. Our initial foci
was the global fixed income, foreign exchange atdrés and options trading markets, which we refexs the Financial Vertical. Our
relationship with Cantor, a leading global intexaler broker in the fixed income markets, has lelbs to become the leader in this electr
marketplace. In the last year, we have signifigaetpanded the types of products traded electrbyidaough our eSpeed(SM) system. Our
goal is to offer the full range of financial prodsicurrently traded in today's global markets.00@, we entered the North American energy
market with a group of leading energy industry pars. We plan to serve additional marketplaceschvhie refer to as vertical marketplaces,
including global energy, bandwidth, telecommunioasi, chemicals, electronic components, metals #ret snarkets that can benefit from
more efficient, centralized, electronic tradingilities. We also plan to leverage our electroniakegplace expertise and reputation to sell
software products and services directly to paréinip in these marketplaces.

RECENT DEVELOPMENTS
eSpeed Markets(SM)
TradeSpark

In October 2000, we entered the North Americangnerarket through the creation of TradeSpark, L& Wioral Energy (an affiliate of
Shell), Dominion Energy, Koch Energy Trading, TXUdtgy Trading, Williams Energy and Cantor. TradeBmgperates marketplaces in
North America for nature



gas, electricity, coal, weather derivatives andssion allowances. Our eSpeed Markets(SM) produeepo TradeSpark's electronic platfol
To date, over 120 companies have traded over théeBpark platform, generating over $16 billionrahsaction volume.

Freedom International

On January 29, 2001, we, Cantor, BMO Nesbitt BugiBC World Markets, Merrill Lynch Canada, RBC Daign Securities, Scotia Capi
Markets and TD Securities entered into an agreemightFreedom International Brokerage, Inc., thedieg inter-dealer broker of Canadian
fixed income products, foreign exchange and otheital products, under which our eSpeed Markets(Sfddluct will power Freedom's
electronic platform.

eSpeed Private Label(SM)
Federal Home Loan Bank

On February 1, 2001, we announced our private lafpedement with the Federal Home Loan Bank, a §gb%ernment sponsored enterprise
and one of the largest issuers in the global steont-securities market. Our electronic auction-€bagchnology will power the Federal Home
Loan Bank's primary discount note auctions.

Sanwa Securities

On October 6, 2000, we entered into an agreemehtSenwa Securities, a subsidiary of Sanwa Bank,ofithe largest financial institutions
in Japan, to provide Sanwa with online distributiddapanese government bonds and other fixed iag@uourities to its customers in Asia.

eSpeed Online(SM)
Charles Schwab & Co.

On January 2, 2001, Charles Schwab & Co. introdlt:&d Treasuries and Agency securities to its eustdase using eSpeed Online(SM).
eSpeed Online(SM) enables retail customers of €a&thwab to buy and sell fixed income securitiesaher financial instruments at pri
and spreads offered by wholesale market participant

HOW TO CONTACT US

Our executive offices are located at One World &r@énter, 103rd Floor, New York, New York 10048 r@lephone number is (212) 938-
3773. Our website is http://www.espeed.com. Weadbelaware corporation.
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The offering

Class A common stock offered by:

eSpeed......ccuviiiiiiiiiie e 2,500,000 shares
The selling stockholders.............ccc...... 4,635,000 shares
Total oo 7,135,000 shares

Common stock to be outstanding after this
offering(L)....ccvvveeeiieieee e 23,916,049 shares of Class A common stock and
30,468,163 shares of Class B common stock.

Nasdaq National Market symbol.................... ESPD

Use of proceeds.......ccccvvveveeeeeiiiinicnnnns We intend to use the net proceeds from the sale of the
shares we are selling in this offering for (i) w orking
capital and general corporate purposes, includin g
investment in hardware and software, sales, mark eting and

advertising and hiring of technology and other

professionals; and (ii) strategic investments or

acquisitions. We will not receive any proceeds f rom the
sale of our Class A common stock by the selling

stockholders. See "Use of proceeds."

Voting rightS.......cooooveviiiiiiiiiieeeeee, The rights of holders of shares of our common st ock are
substantially identical, except that holders of our Class
B common stock are entitled to 10 votes per shar e, while
holders of our Class A common stock are entitled to one

vote per share.

Risk factors........ccocveviiiiieeiiniiieeeee Investing in our Class A common stock involves s ignificant
risks. See "Risk factors."

(1) The number of shares of our Class A and ClassrBmon stock to be outstanding after this offergigased on 19,159,612 shares of our
Class A common stock and 32,724,600 shares of mas@® common stock outstanding on February 8, 20@lexcludes: (i) shares of our
Class A common stock equal to 20% of our outstapditass A common stock reserved for issuance upertise of options we have gran
under our stock option plan; (ii) 425,000 shareswfClass A common stock reserved for issuanceuamt to our stock purchase plan; (iii)
1,333,332 shares of our Class A common stock redefor issuance upon exercise of warrants we heargted to Dynegy and Williams; (iv)
8,000,000 shares of our Class A common stock reddor issuance upon the exercise of warrantsntiagtbe issued in connection with the
full conversion of our Series A Redeemable ConbkrtPreferred Stock and our Series B Redeemablgetiinie Preferred Stock issued to
EIP Holdings; and (v) 135,000 shares of our Clag®#mon stock reserved for issuance upon exertisamants we have granted to a
consultant.



Summary consolidated financial data

1999 2000
Period Year
Statement of Quarter ended ended Quarter e nded ended
operations Mar. 10t0  —------------ e e e e s
data: Mar .26 June 25 Sept. 24 Dec.31 Dec.31 Mar.31 June30 S ept. 30 Dec.31 Dec. 31

(in thousands)

Total revenues ...  $1,948 $10,569 $11,6 22 $14,050 $38,189 $24,250 $29,659 $ 29,374 $35,648 $118,931
Total operating

expenses(1)..... 2,487 13,322 15,1 16 20,063 50,988 29,083 38,774 36,987 40,702 145,546
Net loss from

operations...... (539) (2,753) (3.4 94) (6,013) (12,799) (4,833) (9,115) (7,613) (5,054) (26,615)
Non-cash business

partner

securities(2)... - - - - - - (29,805) (3,586) - (33,391)
Income tax

benefit

(provision)..... 14 69 89 40 212 (93) (107) (88) (118)  (406)
Net loss ......... $(525) $(2,684) $(3,4 05) $(5,973) $(12,587) $(4,926) $(39,027) $ (11,287) $(5,172) $(60,412)

Statement of financial condition data: Actual As adjusted(3)

(in thousands)

Cash and cash equivalents ............cccccuee... $122,164  $169,364
Total assets ........ccccocvviiiiiiiiniiiees 155,122 202,322
Total liabilities ........ccc.ccooviiieniiinns 22,864 22,864
Total stockholders' equity ...........ccccueeeenne 132,258 179,458

(1) Includes a one-time, non-cash charge of appratély $2,850,073 that we incurred in the fourtarter of 1999 due to option grants we
made to Cantor employees and a consultant exeleiatbur initial public offering price of $22.0@pshare.

(2) Includes (i) warrants to purchase 666,666 shafeur Class A common stock at an exercise @i&35.20 per share issued by us to each
of Dynegy and Williams, as a result of which weareled a non-cash charge against earnings of $23@®%o reflect the value of the
warrants; (i) 28,374 shares of Class A commonksisgued by us to the stockholders of Municipakfas Inc. in connection with Cantor's
acquisition of MPI's brokerage business, as a tesuvhich we recorded a non-cash charge agaimstregs of $1,350,000 to reflect the value
of the stock; and (iii) 8,000,000 shares of coribbetpreferred stock issued by us in connectiomwitr investment in TradeSpark, as a result
of which we recorded a non- cash charge againetregs of $2,235,200 to reflect the value of 80,8B8res of our Class A common stock
issuable upon conversion of the preferred stodoife of certain revenue targets are met. See 'i@éréasactions - Williams and Dynegy", "-
Municipal Partners" and "- TradeSpark."

(3) Reflects the sale of the 2,500,000 shares oCtass A common stock offered by us hereby, attdip offering price of $20.00 per share,
after deducting underwriting discounts and commissiand estimated offering expenses payable by us.
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Risk factors

The purchase of our Class A common stock involuestantial investment risks. You should carefuttpsider the following risk factors,
together with the other information set forth injrmcorporated by reference into, this prospediesore purchasing our Class A common
stock. If any of the following risks actually oceyour business, financial condition or resultspérations could be materially adversely
affected, the trading price of our Class A commimtls could decline and you may lose all or paryair investment.

RISKS RELATED TO OUR BUSINESS
Because we have a limited operating history, yoy nw be able to accurately evaluate us.

We have had limited operations to date and, aswtreve have a limited operating history upon wtic evaluate the merits of investing in
our Class A common stock. As an early stage compaeyare subject to risks, expenses and difficutigsociated with implementing our
business plan that are not typically encounterethbyse mature companies. In particular, our prospact subject to risks, expenses and
uncertainties encountered by companies in the melrapidly evolving market for electronic commepreducts and services. These risks
include our failure or inability to:

o provide services to our clients that are reliatd cost-effective;

o expand our sales structure and marketing programs

0 increase awareness of our brand or market posigo

o respond to technological developments or semwffegings by competitors; and

o expand into other non-financial markets.

We may not be able to implement our business planessfully, or at all.

We expect to continue to incur losses and geneeative cash flow from operations.

Since our inception through December 31, 2000, axelsustained a cumulative net loss of approxim&es.0 million. We expect that we
will continue to incur losses and generate negatagh flow from operations for at least the firalf lof 2001 as we continue to develop our
systems and infrastructure and expand our braraynéton and client base through increased margedfforts.

If we do not expand the use of our electronic systeor if our clients do not use our marketplageseovices, our revenues and profitability
will be adversely affected.

The use of electronic marketplaces is relatively.rnehe success of our business plan depends, ingmaour ability to maintain and expand
the network of brokers, dealers, banks and otin@nftial institutions that use our interactive efauic marketplaces. We cannot assure you
that we will be able to continue to expand ouricaftmarketplaces, or that we will be able to mrethie current participants in our
marketplaces. None of our agreements with markeicpEants require them to use our electronic mgnleees.
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Risk factors

If we are unable to enter into additional marketamgl strategic alliances or our current strateljgnges are not successful, we may not
generate increased trading in our electronic mpt&egs.

We expect to continue to enter into strategic atless with other market participants, such as rbtakers, exchanges, energy companies,
communication companies, market makers, consatéaringhouses, major market participants and tolgy companies, in order to
increase client access to and use of our electroai&etplaces. We cannot assure you that we wilildde to continue to enter into these
strategic alliances on terms that are favorablgstar at all. In addition, we cannot assure y@it thur current strategic alliances will be
successful. The success of our current and futia¢ionships will depend on the amount of increasading in our electronic marketplaces
the customers of these strategic alliance partiéesse arrangements may not generate the expaataaen of new clients or increased
trading volume we are seeking.

To increase awareness of our electronic marketglage may need to incur significant marketing exesn

To successfully execute our business plan, we buikt awareness and understanding of our electroaidketplace services, software
products, brand and the adaptability of our elegtronarketplaces for non-financial vertical markétsorder to build this awareness, our
marketing efforts must succeed and we must pravigle quality services. These efforts may requiréouscur significant expenses. We
cannot assure you that our marketing efforts vélsliccessful or that the allocation of funds te¢hmarketing efforts will be the most
effective use of those funds.

If we experience computer systems failures or dapaonstraints, our ability to conduct our opevas could be harmed.

We internally support and maintain many of our catep systems and networks. Our failure to monitanaintain these systems and
networks or, if necessary, to find a replacementHis technology in a timely and cost- effectivammer would have a material adverse effect
on our ability to conduct our operations.

We also rely and expect to rely on third partiesviarious computer and communications systems, asathlephone companies, online ser
providers, data processors, clearance organizagiotisoftware and hardware vendors. Our systentkpse of our thirgearty providers, ma
fail or operate slowly, causing one or more offihllowing:

0 unanticipated disruptions in service to our dken

o slower response times;

o delays in our clients' trade execution;

o failed settlement of trades;

o incomplete or inaccurate accounting, recordingrocessing of trades;
o financial losses;

o litigation or other client claims; and

o regulatory sanctions.

We cannot assure you that we will not experienctesys failures from power or telecommunicationkifaj acts of God or war, human error,
natural disasters, fire, power loss, sabotage Weelor software malfunctions or defects, compvitises, intentional acts of vandalism and
similar events.



Risk factors

Any system failure that causes an interruptioreirvise or decreases the responsiveness of oucseimcluding failures caused by client e
or misuse of our systems, could damage our repuatatiusiness and brand name.

If we do not effectively manage our growth, ourstixig personnel and systems may be strained anbusimess may not operate efficiently.

In order to execute our business plan, we must gignificantly. This growth will place significastrain on our personnel, management
systems and resources. We expect that the numioarr @mployees, including technical and managenesmei-employees, may continue to
increase for the foreseeable future. We must coetio improve our operational and financial systams managerial controls and
procedures, and we will need to continue to exparath and manage our technical workforce. We ralsi maintain close coordination
among our technical, compliance, accounting, fieantarketing and sales organizations. We cannatagsu that we will manage our
growth effectively, and failure to do so could résm our business operating inefficiently.

We operate in a rapidly evolving business envirommié we are unable to adapt our business effelgtito keep pace with these changes, our
operations will be adversely affected.

The pace of change in our market is extremely rapjukrating in such a rapidghanging business environment involves a high degfeisk
Our success will depend on our ability to adapaffely to these changing market conditions.

If we are unable to keep up with rapid technologiteanges, we may not be able to compete effegtivel

To remain competitive, we must continue to enhamzkimprove the responsiveness, functionality, s&ibdity and features of our
proprietary software, network distribution systesnsl technologies. The financial services and e-ceroenindustries are characterized by
rapid technological changes, changes in use aendtckquirements and preferences, frequent pradutservice introductions embodying
new technologies and the emergence of new inds&indards and practices that could render ouriegiptoprietary technology and systems
obsolete. Our success will depend, in part, orability to:

o develop and license leading technologies usefaur business;
0 enhance our existing services;

o develop new services and technologies that asldnesincreasingly sophisticated and varied neédsroexisting and prospective clients;
and

o respond to technological advances and emergahgstry standards and practices on a cost-effeatidetimely basis.

The development of proprietary electronic tradieghinology entails significant technical, finan@all business risks. Further, the adoptio
new Internet, networking or telecommunications texdtbgies may require us to devote substantial ressuto modify and adapt our services.
We cannot assure you that we will successfully eam@nt new technologies or adapt our proprietafyrtelogy and transaction-processing
systems to client requirements or emerging industaipdards. We cannot assure you that we will betalrespond in a timely manner to
changing market conditions or client requirements.
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Risk factors

If we were to lose the services of members of mamamnt and employees who possess specialized nkaudwetedge and technology skills,
we may not be able to manage our operations effdgtor develop new electronic marketplaces.

Our future success depends, in significant parthercontinued service of Howard Lutnick, our Chrein and Chief Executive Officer,
Frederick Varacchi, our President and Chief Opega®fficer, and our other executive officers anchagers and sales and technical
personnel who possess extensive knowledge anddiegiynskills in our markets. We cannot assure yai tve would be able to find an
appropriate replacement for Mr. Lutnick or Mr. Veehi if the need should arise. Any loss or intetimpof Mr. Lutnick's or Mr. Varacchi's
services could result in our inability to manage operations effectively and/or develop new elattranarketplaces. We have not entered
into employment agreements with and we do not Hiee person” life insurance policies on any of executive officers or other personnel.
All of the members of our senior management teaaratso officers, partners or key employees of Gait® a result, they dedicate only a
portion of their professional efforts to our busis@nd operations. We cannot assure you thattieettiese persons devote to our busines:
operations in the future will be adequate and wetvill not experience an adverse effect on ourajens due to the demands placed on our
management team by their other professional olitigat We intend to strive to provide high qualigngces that will allow us to establish e
maintain long-term relationships with our clien@ur ability to do so will depend, in large partomghe individual employees who represent
us in our dealings with clients. The market forlfiezl programmers, technicians and sales persoegtremely competitive and has grown
more so in recent periods as electronic commersekperienced growth. We cannot assure you thatilvbe successful in our efforts to
recruit and retain the required personnel.

If Cantor or we are unable to protect the intellatproperty rights we license from Cantor or oour, ability to operate electronic
marketplaces may be materially adversely affected.

Our business is dependent on proprietary technaoglyother intellectual property rights. We license patented technology from Cantor.
The license arrangement is exclusive, except iretteat that (1) we are unwilling to provide to Gardny requested services covered by the
patents with respect to a marketplace and Cangatsehot to require us to do so, or we are unabpedvide such services or (2) we do not
exercise our right of first refusal to provide tar@or electronic brokerage services with respeatrmarketplace, in which case Cantor retains
a limited right to use the patents and patent apfitins solely in connection with the operationhaft marketplace. We cannot guarantee that
the concepts which are the subject of the paterdpatent applications covered by the license f@antor are patentable or that issued
patents are or will be valid and enforceable. Wipatents are granted in the U.S., we can give swrasce that equivalent patents will be
granted in Europe or elsewhere, as a result ofrdiffces in local laws affecting patentability aatidity. Moreover, we cannot guarantee that
Cantor's issued patents are valid and enforceabthat third parties competing or intending to pate with us will not infringe any of these
patents. Despite precautions we or Cantor has takeray take to protect our intellectual propeigynts, it is possible that third parties may
copy or otherwise obtain and use our proprietatiinielogy without authorization. It is also possitiiat third parties may independently
develop technologies similar to ours. It may béidift for us to monitor unauthorized use of ouojietary technology and intellectual
property rights. We cannot assure you that thesstephave taken will prevent misappropriation af ehnology or intellectual property
rights.

We use our eSpeed(SM) service mark for the serdessribed herein and have registered that semvigk in a number of jurisdictions
around the world. Although several existing thimty registrations and applications for trademankd servicemarks consisting of
designations similar to ours in certain countriagehcome to light, they are for goods and sentitasare of a different type from those
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Risk factors

being offered under our eSpeed(SM) service marthodigh we are not presently aware of any thirdypaljections to our use or registration
of our eSpeed(SM) service mark in these countaied,believe we could defend against any tpiady claims asserted in these countries,
registrations and applications could potentialfigeif the registration, and/or limit our use, of @®peed(SM) service mark in these countries,
thereby requiring us to adopt and use anothercEmiark for our services in such countries.

If it becomes necessary to protect or defend detléctual property rights, we may have to resoitdstly litigation.

We may have to resort to litigation to enforce imtellectual property rights, protect our traderséx; determine the validity and scope of the
proprietary rights of others or defend ourselvesnficlaims of infringement, invalidity or unenforedéy. We may incur substantial costs and
diversion of resources as a result of litigatiorgreif we win. In the event we do not win, we mayé to enter into royalty or licensing
agreements. We cannot assure you that an agre®roelat be available to us on reasonable terms,aflat

If our software licenses from third parties arertimated, our ability to operate our business magnbeerially adversely affected.

We license software from third parties, much ofethis integral to our systems and our businessli€beses are terminable if we breach our
obligations under the license agreements. If arth@de relationships were terminated or if anyheke third parties were to cease doing
business, we may be forced to spend significarg imd money to replace the licensed software. Hewe&we cannot assure you that the
necessary replacements will be available on reddetarms, if at all.

If the strength of our domain names is diluted,hkeie of our proprietary rights may decrease.

We own many Internet domain names, including "wveged.com."” The regulation of domain names in 8 &hd in foreign countries m
change and the strength of our names could beedilWWe may not be able to prevent third partiesifaquiring domain names that infringe
or otherwise decrease the value of our trademarttother proprietary rights.

If we infringe on patent rights or copyrights ohets, we could become involved in costly litigation

Patents or copyrights of third parties may hav@rgyortant bearing on our ability to offer certaifhoar products and services. We cannot
assure you that we are or will be aware of all pigter copyrights containing claims that may posiskaof infringement by our products and
services. In addition, patent applications in th8.lre generally confidential until a patent suesd. As a result, we cannot evaluate the exten
to which our products and services may be coveredserted to be covered by claims contained idipgrpatent applications. In general, if
one or more of our products or services were torigé patents held by others, we may be requiresticp developing or marketing the
products or services, to obtain licenses to devatapmarket the services from the holders of thera or to redesign the products or sen

in such a way as to avoid infringing on the patdaims, which could limit the manner in which wendoict our operations.

Due to intense competition, our market share amahftial performance could suffer.

The electronic trading and Internet-based finarea non-financial services markets are highly cetitige and many of our competitors are
more established and have greater financial reesuhan
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us. We expect that competition will intensify iretfuture. Many of our competitors also have greatarket presence, engineering and
marketing capabilities and technological and pamsbresources than we do. As a result, as companesl our competitors may:

o develop and expand their network infrastructames service offerings more efficiently or more dulyc
o adapt more swiftly to new or emerging technolegiad changes in client requirements;

o take advantage of acquisitions and other oppitigsrmore effectively;

o devote greater resources to the marketing aedo$aheir products and services; and

o leverage existing relationships with clients atrdtegic partners more effectively or exploit mareognized brand names to market and sell
their services.

Our current and prospective competitors are nunseand include interdealer brokerage firms, techmplmmpanies and market data and
information vendors, securities and futures exckanglectronic communications networks, crossirsesys, software companies, consortia,
business-to-business marketplace infrastructurgpaoies and niche market energy and other commbdginess- to-business Internet-based
trading systems.

We believe that we may also face competition frangé computer software companies, media and tesgypalompanies and some securities
brokerage firms that are currently our clientsadidition, Market Data Corporation, which is contedlby Iris Cantor and Rodney Fisher, has
technology for electronic trading systems thaprdvided to our competitors in the wholesale mankgt be of substantial assistance to them
in competing with us. Iris Cantor and Rodney Fisler limited partners of Cantor.

The number of businesses providing Internet-baiseahial and non-financial services is rapidly giregy and other companies, in addition to
those named above, have entered into or are forjoingventures or consortia to provide servicesilsir to those provided by us. Others may
acquire the capabilities necessary to compete wgtthrough acquisitions.

In the event we extend the application of our ktéve Matching(SM) technology to conducting orilitating auctions of consumer goods
and services over the Internet, we expect to coenpéh both online and traditional sellers of theseducts and services. The market for
selling products and services over the Internatis, rapidly evolving and intensely competitive.r@at and new competitors can launch |
sites at a relatively low cost. We expect we wiltgntially compete with a variety of companies wigspect to each product or service we
offer. We may face competition from a number ofeotlarge Internet companies that have expertisieueloping online commerce and in
facilitating Internet traffic, which could choos®¢ompete with us either directly or indirectlydbgh affiliations with other e-commerce
companies. We cannot assure you that we will be btompete effectively with such companies.

Because some of our clients have developed eléctmaaing networks, we compete with them in aspetiur business.

Consortia owned by some of our clients have dewslagdectronic trading networks. Such consortia cetmvith us and our electronic
marketplaces in some areas of our business anatomagete with us in other areas in the future.

If we experience low trading volume in productst, profitability could suffer.

We have experienced significant fluctuations inabgregate trading volume of products being tradexlir marketplaces. We expect that
fluctuations in the trading volume of products &ddn our
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marketplaces will occur in the future from timetirme and have a direct impact on our future opegatésults. This may cause significant
fluctuations in our profitability when the tradinglumes are low.

If adverse economic and political conditions oceuhstantial declines in the U.S. and global fif@rservices markets may result and our
profitability could suffer.

The global financial services business is, by @gire, risky and volatile and is directly affectgdmany national and international factors that
are beyond our control. Any one of these factorg naause a substantial decline in the U.S. and gfatencial services markets, resulting in
reduced trading volume and turnover. These eveniislhave a material adverse effect on our prdfitgbThese factors include:

o economic and political conditions in the U.S. afskwhere in the world;

0 concerns over inflation and wavering institutido@nsumer confidence levels;

o the availability of cash for investment by mutfuaids and other wholesale and retail investors;
o fluctuating interest and exchange rates;

o legislative and regulatory changes; and

o currency values.

Because there is less U.S. Treasury debt outstgnimading in our marketplaces may decline.

Our business is highly dependent upon the volunmotls being traded through our eSpeed(SM) sy#srthe U.S. reduces its outstanding
Treasury debt, there may be a decline in the volam&. S. Treasury securities traded through oure8SM) system.

Because we expect to continue to expand our opesatiutside North America, we may face special esvo and regulatory challenges that
we may not be able to meet.

We operate electronic marketplaces throughout Euamgl Asia and we plan to further expand our ofmerathroughout these regions and
other regions in the future. There are certainsriskerent in doing business in international mixkegarticularly in the regulated brokerage
industry. These risks include:

o less developed automation in exchanges, depiesitand national clearing systems;
0 unexpected changes in regulatory requirementfstand other trade barriers;

o difficulties in staffing and managing foreign ogtons;

o fluctuations in exchange rates;

o reduced protection for intellectual property tigh

0 seasonal reductions in business activity dutiegsummer months; and

o potentially adverse tax consequences.

We are required to comply with the laws and reguoet of foreign governmental and regulatory autiesiof each country in which we
conduct business. These may include laws, rulesegudations relating to any aspect of the seagritiusiness, including sales methods,
capital structure, record-keeping, broker-dealer @mployee registration requirements and the cdrafudtirectors, officers and
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employees. Any failure to develop effective compdia and reporting systems could result in reguatenalties in the applicable jurisdictic

The growth of the Internet as a means of condudtitegnational business has also raised many Isgaés regarding, among other things, the
circumstances in which countries or other jurisdits have the right to regulate Internet servibas imay be available to their citizens from
service providers located elsewhere. In many cadlsess are no laws, regulations, judicial decisiongovernmental interpretations that
clearly resolve these issues. This uncertainty atbwersely affect our ability to use the Interne¢xpand our international operations, and
creates the risk that we could be subject to discipy sanctions or other penalties for failurectonply with applicable laws or regulations.

As we enter new markets, we may not be able toesistelly adapt our technology and marketing stsafeguse in those markets.

We are leveraging our eSpeed(SM) system to entemmarkets. We cannot assure you that we will be sdbkuccessfully adapt our
proprietary software, electronic distribution netisand technology for use in other markets. E¥@reido adapt our software, networks and
technology, we cannot assure you that we will He sbattract clients and compete successfullynjnsuch new markets. We cannot assure
you that our marketing efforts or our pursuit oy arf these opportunities will be successful. Ifdbefforts are not successful, we may ree
less than expected earnings, which in turn cowddltén a decrease in the market value of our CAassmmon stock. Furthermore, these
efforts may divert management attention or ineffitly utilize our resources. We intend to creagetebnic marketplaces for many vertical
markets and extend into others, but there is noagni@e that we will be able to do so.

If we acquire other companies, we may not be abletegrate their operations effectively.

Our business strategy contemplates expansion thritnégacquisition of exchanges and other compami@sding services or having
technologies and operations that are complemetaasyrs. Acquisitions entail numerous risks, inahgd

o difficulties in the assimilation of acquired optons and products;

o diversion of management's attention from otheiri@ss concerns;

o assumption of unknown material liabilities of atgd companies;

0 amortization of acquired intangible assets, whiclild reduce future reported earnings; and
o potential loss of clients or key employees ofuaiel companies.

We cannot assure you that we will be able to irstgsuccessfully any operations, personnel, serdceroducts that might be acquired in
future, and our failure to do so could adversefgafour profitability and the value of our Classdmmon stock.

Because our business is subject to extensive gavarnand other regulation, we may face restrictisitis respect to the way we conduct our
operations.

The Securities and Exchange Commission, NASD Régulanc., Commodity Futures Trading Commissiod ather agencies extensively
regulate the U.S. financial industry. Our interoatl operations may become subject to similar eguis in specific jurisdictions. In
addition, our activities in the Energy Vertical mag subject to regulation by the Federal EnergyuiRégry Commission under the Federal
Power Act. Certain of our U.S. subsidiaries araiegl to comply strictly with the rules and regidas of these agencies. As a matter of
public policy, these regulatory bodies are respgdador safeguarding the integrity of the secusitid other financial markets and protecting
the
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interests of investors in those markets. Most aspefoour U.S. broker- dealer subsidiaries are ligigulated, including:
o the way we deal with our clients;

0 our capital requirements;

o our financial and Securities and Exchange Comarisgporting practices;

o required record keeping and record retentionquores;

o the licensing of our employees; and

o the conduct of our directors, officers, employaed affiliates.

If we fail to comply with any of these laws, rulesregulations, we may be subject to censure, fioesse-andesist orders, suspension of
business, suspensions of personnel or other sasctiluding revocation of registration as a brettealer. Changes in laws or regulations or
in governmental policies could have a material aslveffect on the conduct of our business. Theseags have broad powers to investigate
and enforce compliance and punish non-compliante their rules and regulations. We cannot assucetlyat we and/or our directors,
officers and employees will be able to fully complith, and will not be subject to, claims or acsdwy these agencies.

The products and services we offer through ourtielaic marketplaces are likely to be regulateddxjefral, state and foreign governments.
Our ability to provide such services will be afietttby these regulations. In addition, as we exgamdusiness to other vertical markets, it is
likely that we will be subject to additional fedErstate and foreign regulations. The implementatibunfavorable regulations or unfavorable
interpretations of existing regulations by countsegulatory bodies could require us to incur digant compliance costs or cause the
development of affected markets to become impraictic

Because we are subject to risks associated withamatal requirements, we may not be able to engagperations that require significant
capital.

The Securities and Exchange Commission, CommodityrEs Trading Commission and various other regofedigencies have stringent rt
and regulations with respect to the maintenanapetific levels of net capital by regulated companNet capital, which is assets minus
liabilities, is the net worth of a broker or dealess deductions for certain types of assetsfitfrafails to maintain the required net capital, i
may be subject to suspension or revocation of iegisn by the Securities and Exchange Commissid@ammmodity Futures Trading
Commission, and suspension or expulsion by thegdatrs could ultimately lead to the firm's liqattbn. If these net capital rules are
changed or expanded, or if there is an unusuailyelaharge against net capital, operations thatirethe intensive use of capital would be
limited. Also, our ability to withdraw capital froforoker- dealer subsidiaries could be restrictddckvin turn could limit our ability to pay
dividends, repay debt and redeem or purchase sbhoes outstanding stock. A large operating lossharge against net capital could
adversely affect our ability to expand or even rtemour present levels of business, which coultehmmaterial adverse effect on our
business. In addition, we may become subject tecagtal requirements in foreign jurisdictions.

Because we offer access to some of our marketptaamdine retail brokers and others, we are suligedsks relating to uncertainty in the
regulation of the Internet.

There are currently few laws or regulations thatccally regulate communications or commercetwnlnternet. However, laws and
regulations may be adopted in the future that adissues such as user privacy, pricing, taxatidrttae characteristics and quality of
products and services. For example,
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the Telecommunications Act sought to prohibit traiting various types of information and conteneothe Internet. Several
telecommunications companies have petitioned tliefaé Communications Commission to regulate Inteseevice providers and other
online service providers in a manner similar toglalistance telephone carriers and to impose aéeesn those companies. This could
increase the cost of transmitting data over therh@t. Moreover, it may take years to determineettient to which existing laws relating to
issues such as property ownership, libel and patgwivacy are applicable to the Internet. Any daws or regulations relating to the Internet
could adversely affect our business.

Because brokerage services involve substantiad ogkability, we may become subject to risksitghtion.

Many aspects of our business, and the businessms dfients, involve substantial risks of liahjliDissatisfied clients frequently make cla
regarding quality of trade execution, improperlitled trades, mismanagement or even fraud agdiestservice providers. We and our
clients may become subject to these claims asethdtrof failures or malfunctions of systems amises provided by us and third parties
may seek recourse against us. We could incur gignif legal expenses defending claims, even thab®w merit. An adverse resolution of
any lawsuits or claims against us could resultunabligation to pay substantial damages.

In addition, we are subject to legal proceedings@aims against Cantor and its affiliates as alted the transactions surrounding our
formation. Although Cantor has agreed to indemu#yagainst claims or liabilities arising from ossats or operations prior to the formation
transactions, we cannot assure you that such clainitgyation will not harm our business.

If we cannot deter employee misconduct, we mayavenhd.

There have been a number of highly publicized casadving fraud or other misconduct by employeeshie financial services industry in
recent years, and we run the risk that employeeaniduct could occur. Misconduct by employees cadtlde hiding unauthorized or
unsuccessful activities from us. In either casis, tifpe of conduct could result in unknown and unaged risks or losses. Employee
misconduct could also involve the improper usearfficlential information, which could result in rdgtory sanctions and serious reputational
harm. It is not always possible to deter employé&Eanduct, and the precautions we take to prevahtetect this activity may not be
effective in all cases.

Because our business is developing, we cannotqiredi future capital needs or our ability to secadditional financing.

We anticipate, based on management's experienceuarght industry trends, that our existing castoveces will be sufficient to meet our
anticipated working capital and capital expenditeguirements for at least the next 12 months. Heweve believe that there are a
significant number of capital intensive opportusstifor us to maximize our growth and strategictpwsi including, among other things,
acquisitions, joint ventures, strategic alliancestber investments. As a result, in addition todsi raised in this offering, we may need to
raise additional funds to:

o0 increase the regulatory net capital necessasygport our operations;
0 support more rapid growth in our business;

o develop new or enhanced services and products;

o respond to competitive pressures;
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0 acquire complementary technologies;

o0 enter into strategic alliances;

0 acquire companies with marketplace or other §ipetdmain expertise; and

o respond to unanticipated requirements.

We cannot assure you that we will be able to olddititional financing when needed on terms thataoeptable, if at all.

The market price of our Class A common stock magtélate and future sales of our shares could aglyeaffect the market price of our Cli
A common stock.

The market price of our Class A common stock magtiiate widely, depending upon many factors, inclg@ur perceived prospects and the
prospects of the financial and other businestsiness marketplaces in general, differences leetwar actual financial and operating res
and those expected by investors and analysts, eRan@nalysts' recommendations or projectionsosedity, changes in general valuations
for Internet and e-commerce-related companies,gdsim general economic or market conditions anddmarket fluctuations.

Future sales of our shares also could adversedgtdtie market price of our Class A common staicut existing stockholders sell a large
number of shares, or if we issue a large numbshafes of our common stock in connection with Ricquisitions, strategic alliances or
otherwise, the market price of our Class A comntookscould decline significantly. Moreover, the paption in the public market that these
stockholders might sell shares of Class A commookstould depress the market price of our Classraon stock.

Although we and our directors, executive officemd @ertain holders of our common stock have agpeesuant to certain "lock-up"
agreements with the underwriters that we and thiynat offer, sell, contract to sell, pledge, gtamy option to sell, or otherwise dispose of,
directly or indirectly, any shares of our commoocktor securities convertible into or exercisablexchangeable for our common stock,
subject to certain exceptions, for a period of 89sdafter the date of this prospectus without tier pvritten consent of UBS Warburg LLC,
we and these persons may be released of this tibligay UBS Warburg LLC in its sole discretion ifale or in part at any time with or
without notice.

We have registered under the Securities Act 100880shares of our Class A common stock, whicheserrved for issuance upon exercise of
options granted under our stock option plan. Smaeboard of directors has determined, subjectackfiolder approval, to increase the
amount of shares available for issuance undertoak ®ption plan, we will likely register additionshares. In addition, if we increase our
total outstanding shares of common stock, we wdister additional shares of Class A common stodkat the stock available for issuance
under our stock option plan will be registered. ®negistered, these shares can be sold in thecpuhbliket upon issuance, subject to
restrictions under the securities laws applicableesales by affiliates. In addition, we have rieged under the Securities Act 425,000 shares
of our Class A common stock issuable under ourkspocchase plan. We also will be issuing new shafesir Class A common stock in
connection with our matching program for our 401flgn. The maximum number of new shares we wilbaing in connection with our 401
(k) plan is $3,000 worth per employee per year.

On June 9, 2001, approximately 2.9 million sharfesup Class A common stock that have been disteithtd partners of Cantor as part of a
deferred stock distribution by Cantor will beconfigible for sale in the public market, subject wwme, manner of sale and other applicable
restrictions, under Rule 144. Approximately 890,008hese shares are subject to a 90-day lockggeaent with the
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underwriters. In addition, we have issued sharamsiofClass A common stock, warrants and converpilbdderred stock and have granted
registration rights in connection with certain ofr strategic alliances. See "Certain transactions."

RISKS RELATED TO OUR RELATIONSHIP WITH CANTOR

Because we currently depend on Cantor's businesstsewhich adversely affect Cantor's business Imaag a material adverse effect on our
revenues.

Since inception, we have recognized substantidlligfaur revenues in connection with our relatibipswith Cantor. Consequently, any
events which adversely affect Cantor's businesgperating results could have a material adverszedin our most significant source of
revenues.

We are a general creditor of Cantor to the extesitthere are transaction revenues and systenteasifées owing to us from Cantor. Events
that adversely affect Cantor's financial positiod ability to remit our share of transaction revemand system service fees could have a
material adverse effect on our revenues.

Conflicts of interest and competition with Cantoayrarise.

Various conflicts of interest between us and Cantay arise in the future in a number of areasirglab our past and ongoing relationships,
including competitive business activities, poterdiequisitions of businesses or properties, thetiele of new directors, payment of dividen
incurrence of indebtedness, tax matters, finamgaimitments, marketing functions, indemnity arrangats, service arrangements, issuances
of our capital stock, sales or distributions by t@ainf its shares of our common stock and the éseigzy Cantor of control over our
management and affairs. Our Joint Services Agreemigim Cantor provides that, in some circumstan@ssjtor can unilaterally determine
commissions that will be charged to clients foeefing trades in marketplaces in which we collatmvath Cantor. The determination of the
nature of commissions charged to clients doesffettahe allocation of revenues that Cantor andsheare with respect to those transactions.
However, in circumstances in which Cantor determitwecharge clients lower commissions, the amdattwe receive in respect of our sh

of the commissions will be correspondingly decrdagemajority of our directors and officers alsovaeas directors and/or officers of Can
Simultaneous service as an eSpeed director oreofficd service as a director or officer, or statua partner, of Cantor could create, or af

to create, potential conflicts of interest whentsdizectors, officers and/ or partners are faceti wécisions that could have different
implications for us and for Cantor. Mr. Lutnick,ra@hairman and Chief Executive Officer, is the ssiteckholder of the managing general
partner of Cantor. As a result, Mr. Lutnick contr@antor. As of February 8, 2001, Mr. Lutnick coiied approximately 95.3% of the
combined voting power of all classes of our votshgck. Mr. Lutnick's simultaneous service as ouai@han and Chief Executive Officer and
his control of Cantor could create or appear tater@otential conflicts of interest when Mr. Lutais faced with decisions that could have
different implications for us and for Cantor.

Because our Joint Services Agreement with Canteahgerpetual term and contains non-competitiomigians and restrictions on our ability
to pursue strategic transactions, this agreementi@eome burdensome to our business.

Although Cantor has agreed, subject to certain itiomg, not to compete with us in providing elediimbrokerage services, Cantor is
currently engaged in securities transaction andrdihancial instruments execution and processppgyations and other activities that are
related to the electronic trading services we gtevOur Joint Services Agreement obligates us timpa technology support and other
services for Cantor at cost, whether or not rel&tenlir electronic brokerage services, sets
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forth the ongoing revenue sharing arrangementsdmivCantor and us and subjects us and Cantor toaropetition obligations. The Joint
Services Agreement precludes us from enteringlinés of business in which Cantor now or in thesfatmay engage, or providing, or
assisting any third party in providing, voice-assisbrokerage services, clearance, settlementufilthfent services and related services,
except under limited circumstances. Although weelvel Cantor has no plans to form, acquire or conumemy other operations similar to
ours, the Joint Services Agreement permits Cantpetform, in limited circumstances, electronickenage operations. In addition, the Joint
Services Agreement imposes limitations on our 3tiéi pursue strategic alliances, joint venturestnerships, business combinations,
acquisitions and similar transactions. Becauséddiire Services Agreement has a perpetual term, ievidre event of a breach by one of the
parties, and does not provide for modification unteterms, this agreement may become burdensomesf may distract us from focusing
our internal operations, may deter or discouratgkaover of our company and may limit our abiliyetxpand our operations.

Because agreements between us and Cantor areenestiit of arm's-length negotiations, we may rezwer commissions from, and pay
higher service fees to, Cantor than we would wéspect to third-party service providers.

In connection with the formation transactions, wéeeed into Assignment and Assumption Agreememtg\@ministrative Services
Agreement, a Joint Services Agreement and sevéral agreements with Cantor relating to the provisif services to each other and third
parties. These agreements are not the result ¢§-fngth negotiations because Cantor owns and csnislAs a result, the prices charge
us or by us for services provided under the agreesmaay be higher or lower than prices that maghaeged by third parties and the term
these agreements may be generally less favorabie tttan those that we could have negotiated Wit parties.

Because we depend on services and access to ogeaasiets provided by third parties to Cantor, \ag not have recourse against those t
parties.

Many of the assets and services provided by Camtder the terms of the Administrative Services &gnent are leased or provided to Cal
by third- party vendors. As a result, in the evefre dispute between Cantor and a third-party vensle could lose access to, or the right to
use, as applicable, office space, personnel, catpeervices and operating assets. In such awaseould have no recourse with respect to
the third-party vendor. Our inability to use thegevices and operating assets for any reasondingany termination of the Administrative
Services Agreement between us and Cantor or tle=agnts between Cantor and third-party vendordd cesault in serious interruptions of
our operations.

Our reputation may be affected by actions take@agtor and entities that are related to Cantor.

Cantor currently is our most significant client.n@@ holds direct and indirect ownership and mansge interests in numerous other entities
that engage in a broad range of financial senacessecurities-related activities. Actions takendnd events involving, Cantor or these
related companies which are perceived negativethbysecurities markets, or the public generathyla have a material adverse effect on us
and could affect the price of our Class A commaelstIn addition, events which negatively affea fimancial condition of Cantor may
negatively affect us. These events could causeoC&mtose clients that may trade in our marketpdacould impair Cantor's ability to
perform its obligations under the Joint Servicese®gnent, the Administrative Services Agreementahdr agreements Cantor enters into
with us and could cause Cantor to liquidate investis, including by selling or otherwise transfegrghares of our common stock.
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If we become subject to litigation and other lggaiceedings, we may be harmed.

From time to time, we and Cantor may become inwiwnditigation and other legal proceedings relgtia claims arising from our and their
operations in the normal course of business. Casiturrently subject to a number of legal procegdithat could affect us. We cannot assure
you that these or other litigation or legal prodagd will not materially affect our ability to condt our business in the manner that we ex

or otherwise adversely affect us. See note 4 ofthies to our consolidated financial statements.

RISKS RELATED TO E-COMMERCE AND THE INTERNET
If electronic marketplaces do not continue to gress,will not be able to achieve our business objest

The success of our business plan depends on dilly &bicreate interactive electronic marketplafmsa wide range of products. Historically,
securities and commodities markets operated thropgh outcry formats which have recently begunetsipplanted by new systems that
match buyers and sellers electronically. The enarggkets in which we participate through TradeSmgmérate through phone-based and
bulletin-board formats and have recently begun to transectrenically. The utilization of our products aservices depends on the contini
acceptance, adoption and growth of electronic marki#e cannot assure you that the growth and aamgeptof the use of electronic markets
will continue.

If e-commerce and Internet usage does not contmgeow, we will not be able to achieve our businelsjectives.

Our strategic and financial objectives would beeadely impacted if e- commerce adoption and usage dot continue to grow. Business-to-
business use of the Internet as a medium of conengm recent phenomenon and is subject to a bigh of uncertainty. Internet usage may
be inhibited for a number of reasons, including:

0 access costs;

o inadequate network infrastructure;

0 security concerns;

o uncertainty of legal, regulatory and tax issusscerning the use of the Internet;
o concerns regarding ease of use, accessibilityeradbility;

o0 inconsistent quality of service; and

o lack of availability of cost-effective, high-spkservice.

If Internet usage grows, the Internet infrastruetomay not be able to support the demands placéd arthe Internet's performance and
reliability may decline. Similarly, Web sites hageperienced interruptions in their service as alt@s outages and other delays occurring
throughout the Internet network infrastructurehkse outages or delays occur frequently, useedlfntiernet as a commercial or business
medium could grow more slowly or decline. Evemifdrnet usage continues to grow, online tradinpénwholesale securities markets, an
particular the fixed income securities and futureskets, may not be accepted by our clients. Tdugdcnegatively affect the growth of our
business.
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Our networks and those of our third-party servicevjglers may be vulnerable to security risks, whiohld make our clients hesitant to use
our electronic marketplaces.

We expect the secure transmission of confidermifarimation over public networks to be a criticarakent of our operations. Our networks
and those of our third-party service providers|uding Cantor and associated clearing corporatiand,our clients may be vulnerable to
unauthorized access, computer viruses and otherigeproblems. Persons who circumvent security suess could wrongfully use our
information or cause interruptions or malfunctiomeur operations, which could make our clientsitaes to use our electronic marketplaces.
We may be required to expend significant resoutcgsotect against the threat of security breaches alleviate problems, including
reputational harm and litigation, caused by anybines. Although we intend to continue to impleniedtistrystandard security measures,
cannot assure you that those measures will becgrffi

RISKS RELATED TO OUR CAPITAL STRUCTURE

Because the voting control of our common stocloiscentrated among the holders of our Class B constawk, the market price of our Cl:
A common stock may be adversely affected by digparating rights.

As of February 8, 2001, Cantor beneficially ownpgraximately 95.2% of the combined voting powealbiclasses of our voting stock. As
long as Cantor beneficially owns a majority of dmenbined voting power of our common stock, it adlve the ability, without the consent of
the public stockholders, to elect all of the mermsh#rour board of directors and to control our ngemaent and affairs. In addition, it will be
able to determine the outcome of matters submittedvote of our stockholders for approval and bélable to cause or prevent a change in
control of our company. In certain circumstancks,ghares of our Class B common stock issued tto€apon consummation of the
formation transactions may be transferred withauversion to our Class A common stock.

The holders of our Class A common stock and ClassrBmon stock have substantially identical righissept that holders of our Class A
common stock are entitled to one vote per shardewlblders of our Class B common stock are etitte10 votes per share on all matters to
be voted on by stockholders in general. This diffeial in the voting rights and our ability to issadditional Class B common stock could
adversely affect the market price of our Class Agmn stock.

Delaware law and our charter may make a takeoveuntompany more difficult and dilute your pereagd of ownership of our common
stock.

Provisions of Delaware law, such as its businessb@mation statute, may have the effect of delaydeferring or preventing a change in
control of our company. In addition, our Amended &estated Certificate of Incorporation authoritesissuance of preferred stock, which
our board of directors can create and issue withdat stockholder approval and with rights sern@those of our common stock, as well as
additional shares of our Class B common stock aadlamts to purchase our common stock. Any suclaisss would make a takeover of our
company more difficult and may dilute your percgt@wnership of our common stock. Our Amended agstd®ed Certificate of
Incorporation and our Second Amended and Restagdda's include provisions which restrict the alilif our stockholders to take action
by written consent and provide for advance notigestockholder proposals and director nominatidi&se provisions may have the effect of
delaying or preventing changes of control or manaagg of our company, even if such transactions dbale significant benefits to our
stockholders. As a result, these provisions caduiit the price some investors might be willing taygn the future for shares of our Class A
common stock.
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Risk factors
Delaware law may protect decisions of our boardictors that have a different effect on holddrswr Class A and Class B common stock.

Stockholders may not be able to challenge deciglmaishave an adverse effect upon holders of cas<CA common stock if our board of
directors acts in a disinterested, informed mamvitlr respect to these decisions, in good faithiartie belief that it is acting in the best
interests of our stockholders. Delaware law gehepaibvides that a board of directors owes an edual to all stockholders, regardless of
class or series, and does not have separate dgioaddiduties to either group of stockholders, sabjo applicable provisions set forth in a
company's charter.

RISKS RELATED TO THIS OFFERING

Management will have discretion over the use otpeals we receive from this offering and may notthedunds in a manner that you would
approve.

We intend to use the majority of the net proceedseaeeive from this offering for (1) working capitand general corporate purposes,
including investment in hardware and software,satearketing and advertising and hiring of techggland other professionals and (2)
strategic investments or acquisitions. Pendingiegipbn of these uses, we intend to use the netegas to purchase short-term marketable
securities. Our management will have broad disznetiith respect to the use of these funds and ¢berishination of the timing of
expenditures. We cannot assure you that managemilense these funds in a manner that you would-eyp or that the allocations will be in
the best interests of our stockholders.
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Forward-looking information

The information in this prospectus contains forwkaking statements within the meaning of Secti@A ®f the Securities Act and Section
21E of the Securities Exchange Act of 1934, as alménSuch statements are based upon current etipesttnat involve risks and
uncertainties. Any statements contained hereinarenhot statements of historical fact may be decimée forward-looking statements. For
example, words such as "may," "will," "should," tlegates," "predicts,” "potential,” "continue,” "ategy,” "believes," "anticipates,” "plans,"
"expects,” "intends" and similar expressions aterided to identify forward-looking statements. @atual results and the timing of certain
events may differ significantly from the resultsdissed in the forward-looking statements. Fatt@atsmight cause or contribute to such a
discrepancy include, but are not limited to, thdseussed elsewhere in this prospectus in theoseetititled "Risk factors."

Use of proceeds

We estimate that we will receive net proceeds (aféelucting underwriting discounts and commissiams estimated offering expenses) of
approximately $47.2 million from this offering.

We intend to use the net proceeds of this offefimg1) working capital and general corporate pggs) including investment in hardware
software, sales, marketing and advertising anddpiof technology and other professionals and {Ategic investments or acquisitions.

We do not currently have any binding agreement v@spect to any acquisitions other than our ageeémith respect to Freedom
International Brokerage. See "Certain transactidireedom International Brokerage." The occurresfaenforeseen events, opportunities or
changed business conditions, however, could cau$e wse the net proceeds of this offering in amaaonther than as described in this
prospectus. Pending these uses, we intend to ithesiet proceeds we receive in short-term marletsdzurities. We will not receive any of
the proceeds from the sale of shares of our Classmmon stock by the selling stockholders.
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Price range of Class A common stock

Our Class A common stock was initially offeredte ppublic on December 10, 1999 at $22.00 per shanas traded since that date on the
Nasdaq National Market under the symbol "ESPD.'oligh March 7, 2001, the high and low sales prioes@ir Class A common stock,
reported by Nasdaqg, were as follows:

High  Low

1999

Fourth Quarter (beginning December 10) ........... . ... $63.75 $30.00
2000

FirstQuarter .......ooovvvcvvviiiiiiieeeeeees 89.88 36.50
Second QUArter ..occccvvveviiiiiiiieeeeeeeeeeee 61.48 22.00
Third Quarter .......ccooevvvvcvviiieeeeeeee 49.25 20.00
Fourth Quarter .......cccovvvvvevveveineneeees 30.00 13.25
2001

First Quarter (through March 7, 2001) ............. . ... 34.75 13.63

On March 7, 2001, the last reported sale priceuof@lass A common stock on the Nasdaq National ktaras $20.375 and there were
approximately 480 holders of record of our Classafnmon stock and two holders of record of our CBas®mmon stock.

Dividend policy

We intend to retain our future earnings, if anyhétp finance the growth and development of ouinass. We have never paid a cash
dividend on our common stock and we do not expepaly any cash dividends on our common stock iridreseeable future.

In the event we decide to declare dividends onconrmon stock in the future, such declaration wélldubject to the discretion of our boart
directors. Our board of directors may take intoomet such matters as general business conditiomginancial results, capital requirements,
contractual, legal and regulatory restrictionstom payment of dividends by us to our stockholdetsycour subsidiaries to us and any such
other factors as our board of directors may dedevaat.
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Capitalization
The following table sets forth as of December IR

o our actual capitalization; and

0 our capitalization on an as adjusted basis teaeboth the conversion of 2,417,792 shares ofGlass B common stock into an equal
number of shares of our Class A common stock tedie by selling stockholders in this offering ahée sale of the 2,500,000 shares of our

Class A common stock offered by us hereby at aipoffflering price of $20.00 per share after dechgestimated offering expenses and
underwriting discounts and commissions payablesy u

This information is qualified by, and should bedéa conjunction with, our consolidated financitdtements and the notes thereto beginning
on page F-1.

As of December 31, 2000

Actual As adjusted

Cash and cash equivalents ....................... $122,163,712 $169,363,712

Stockholders' equity:

Preferred stock, par value $0.01 per share;

50,000,000 shares authorized, 8,000,000 shares

issued and outstanding, actual; and 8,000,000

shares issued and outstanding, as adjusted .... 80,000 80,000
Class A common stock, par value $0.01 per

share; 200,000,000 shares authorized,

16,342,202 shares issued and outstanding,

actual; and 21,259,994 shares issued and

outstanding, as adjusted ...................... 163,422 212,600
Class B common stock, par value $0.01 per

share; 100,000,000 shares authorized,

35,520,480 shares issued and outstanding,

actual; and 33,102,688 shares issued and

outstanding, as adjusted ...................... 355,205 331,027
Additional paid-in capital .............c........ 205,908,024 253,083,024
Subscription receivable(1) ...........cccvveee (1,250,000) (1,250,000)
Accumulated deficit ..........ccoceviinnnn (72,998,898) (72,998,898)

Total stockholders' equity

Total capitalization ........................ $132,257,753 $179,457,753

(1) Represents interest-bearing promissory notegd by certain employees and stockholders of MEBkchange for 28,374 restricted shares
of our Class A common stock that were granted éonthSee "Certain transactions - Municipal Parthers.
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Selected financial data

In the table below, we provide you with our selddtéstorical financial data. We have prepared skesement of operations and statement of
financial condition data using our consolidatedfinial statements for the period from March 10,91@0December 31, 1999 and the year
ended December 31, 2000. The consolidated finastgtments for these periods were audited by Del&iTouche LLP, independent
auditors. The following selected financial dataiddde read in conjunction with "Management's disgon and analysis of financial condit
and results of operations" and with our consolidditgancial statements and the notes thereto bagjron page F-1.

For the per iod from

March 10, 1999to For the year ended
Statement of operations data: December 3 1,1999 December 31, 2000

(in thousa nds, except per share data)
Total revenues ..........cceee.. $38,1 89 $118,931
Expenses:
Compensation and employee benefits 21,5 02 53,963
Occupancy and equipment ........... 10,2 93 21,561
Professional and consulting fees .. 51 49 13,036
Communications and client networks 3,3 55 4,589
Marketing ........ccccvvveviennnns -- 8,285
Fulfillment services fees ......... 3,5 28 27,904
Administrative fees paid to
affiliates .......ccccoeeeeeeene 1,6 62 6,524
Non-cash business partner
securities(l) .....cccevvveveennnns -- 33,391

Options granted to Cantor

employees(2) 2,8 50 -
Other ...ccocovvviiiiies 2,6 49 9,684
Total operating expenses .......... 50,9 88 178,937
Loss before (benefit) provision for

income taxes ...........oeecvvvne (12,7 99) (60,006)
Income tax (benefit) provision ..... (2 12) 406
Net 10SS v, (12,5 87) (60,412)
Basic and diluted net loss per

share .....ccoceeviiiiienn $(0. 28) $(1.17)

Weighted average shares of common
stock outstanding .................. 44,4 95 51,483

Statement of financial condition: Actual As adjusted(3)

(in thousands)

Cash and cash equivalents .............c........... $122,164  $169,364
Total aSSets .....coovcvvveeeiriiiieeieeee 155,122 202,322
Total liabilities .........c.ccoceeeiiiiieeenns 22,864 22,864
Total stockholders' equity ...........cccuveeenne 132,258 179,458

(1) Includes (i) warrants to purchase 666,666 shafeur Class A common stock at an exercise @i&35.20 per share issued by us to each
of Dynegy and Williams, as a result of which weareled a non-cash charge against earnings of $23@®%o reflect the value of the
warrants; (ii) 28,374 shares of Class A commonlsisgued by us to the stockholders of MPI in cotinaowith Cantor's acquisition of MPI's
brokerage business, as a result of which we redaaideoneash charge against earnings of $1,350,000 tactefie value of the stock; and (
8,000,000 shares of convertible preferred stoadkeidsy us in connection with our investment in B@plark, as a result of which we recorded
a non-cash charge against earnings of $2,235,2@flézt the value of 80,000 shares of our Clag®mon stock issuable upon conversion

of the preferred stock if none of certain reverargéts are met. See "Certain transactions - Wiliamd Dynegy", "- Municipal Partners" and
"- TradeSpark."

(2) Represents a one-time, non-cash charge dygtitmayrants we made to Cantor employees and auttans exercisable at our initial public
offering price of $22.00 per share.

(3) Reflects the sale of the 2,500,000 shares oCtass A common stock offered by us hereby, attdip offering price of $20.00 per share,
after deducting underwriting discounts and commissiand estimated offering expenses payable by us.
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Management's discussion and analysis of finanociadlition and results of operations

The following discussion contains forward-lookirtgtements that involve risks and uncertainties. &itmal results could differ materially
from those anticipated in these forward-lookingesteents as a result of certain factors, includimase set forth in "Risk factors" and
elsewhere in this prospectus. The following disimrsss qualified in its entirety by, and shouldread in conjunction with, our consolidated
financial statements and the notes thereto, whidinbon page F-1.

OVERVIEW

We were incorporated on June 3, 1999 as a Delasgap®ration. Prior to our initial public offeringie were a wholly-owned subsidiary of,
and we conducted our operations as a division aft@ Fitzgerald Securities, which in turn is a598-owned subsidiary of Cantor Fitzger
L.P. We commenced operations as a division of GCamdviarch 10, 1999, the date the first fully etentc transaction using our eSpeed(SM)
system was executed. Cantor has been developitensyso promote fully electronic marketplaces sitheeearly 1990s. Since January 1996,
Cantor has used our eSpeed(SM) system internadlgriduct electronic trading. In September 1999 bmard of directors changed our fiscal
year end from the last Friday of March to Decengfel

Concurrent with our initial public offering in Demder 1999, Cantor contributed to us, and we acddiem Cantor, certain of our assets.
These assets primarily consist of proprietary safeynetwork distribution systems, technologies@heér related contractual rights that
comprise our eSpeed(SM) system.

As of December 31, 2000, we had a cumulative rest &6 $73.0 million. This loss primarily resultedrh expenditures on our technology and
infrastructure incurred in building our revenuedasd from non-cash charges incurred in conneetitinthe issuance of business partner
securities. We expect that we will continue to inlmsses and generate negative cash flow from tipasafor at least the first half of 2001 as
we continue to develop our systems and infrastracnd expand our brand recognition and client baseigh increased marketing efforts
light of the rapidly changing nature of our busmasd the fact that our 1999 operations began achMED, 1999, we believe that period-to-
period comparisons of our operating results witl mecessarily be meaningful and should not bedelfgon as an indication of future
performance.

We operate interactive electronic marketplacesliardse customized real- time software solutionguoclients. In general, we receive
transaction fees based on a percentage of thevédioe of products traded through our system. Prsduey be traded on a fully electronic
basis, electronically through a voice broker, @ epen outcry with prices displayed on data scréatesreceive different fees for these
different system utilizations. Additionally, we egee revenues from licensing software and provideahnology support.

We have entered into a Joint Services Agreemeit @dtntor under which we and Cantor agreed to coléb to provide brokerage and
related services to clients in multiple electromiarkets for transactions in securities and othedypets. Under the Joint Services Agreement,
we are responsible for providing electronic brogeraervices, and Cantor provides voice-assistdietage services, fulfillment services,
such as clearance and settlement, and relatedssgyguch as credit risk management services,ighers client suitability and regulatory
compliance, sales positioning of products and o¢leevices customary to marketplace intermediaryasmss. Under this agreement, we and
Cantor share revenues derived from transactioesteff in the marketplaces in which we collaboraté@ther specified markets. The amount
of the service fee and the portion of the
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Management's discussion and analysis of finanociadlition and results of operations

transaction revenues that we and Cantor receivbas®d on several factors, including whether:H&)marketplace is one in which we
collaborate with Cantor; (2) the transaction igyf@lectronic or Cantor provides voice- assisteakbrage services; (3) the product traded is a
financial product; and (4) the product is tradedim Cantor Exchange(SM). The percentage of tmsaction revenues we receive ranges
from 2.5% to 100%. However, in general, we recdi®8% of the transaction revenues for fully eledtrdransactions, paying to Cantor
fulfillment services fees equal to 35% (20% if greduct is traded on the Cantor Exchange(SM)) eftthnsaction revenues and Cantor
receives 100% of the transaction revenues for vassisted brokerage transactions, paying to usfattedransaction revenues. In addition, if
the transactions relate to a gaming business, eave a service fee equal to 25% of the net tratiwgnues. We have agreed to provide to
Cantor technology support services at cost.

We have also entered into a services agreemenfTnattie Spark pursuant to which we provide the teldgyoinfrastructure for the
transactional and technology related elementseofiladeSpark energy marketplace as well as cesthér services in exchange for specified
percentages of transaction revenues from the n@doet. If a transaction is fully electronic, weea® 100% of the aggregate transaction
revenues and pay to TradeSpark a fulfilment ses/fee equal to 35% of the transaction revenuegemeral, if TradeSpark provides voice-
assisted brokerage services with respect to aacting, then we receive 35% of the revenues andeBpark receives 65% of the revenues.

We are pursuing an aggressive strategy to convest of Cantor's financial marketplace productsuoespeed(SM) system and, with the
assistance of Cantor, to continue to create newketeand convert new clients to our eSpeed(SMEsysThe process of converting these
marketplaces includes modifying existing tradingteyms to allow for transactions to be entered tiréiom a client location, signing an
agreement with the client, installing the hardweme software at the client location and establglcimmmunication lines between us and the
client. Other than Cantor, no client of ours acaedrfor more than 10% of our transaction reventm® four date of inception through
December 31, 2000.

RESULTS OF OPERATIONS
For the period from March 10, 1999 through Decendier1999 and the year ended December 31, 2000
Revenues

Period from March 10,
1999 (date of
commencement of

operations) to Percentage of Year ended Percentage of
December 31, 1999  total revenues Decem ber 31, 2000 total revenues
(in thousands) (in thousands)
Transaction Revenues:
Fully electronic transactions .................... $10,080 26.4% $ 80,597 67.8%
Voice-assisted brokerage transactions ............ 11,777 30.8 15,144 12.7
Screen assisted open outcry transactions ......... 3,625 9.2 2,450 2.1
Total transaction revenues 25382 _"_(_56.4 ) 98191 m_éz 6
System services and licensing fees ................ 12,459 32.7 12,399 10.4
Interest iNCOME .......eevveveeeeeeeeeeeeeeeennn, 348 0.9 8,341 7.0
Total revenues ..........cceeveveeeieenneen. $38189 _mi_LO0.0% ) $ 118931 _m:_LO0.0%
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Management's discussion and analysis of finanociadlition and results of operations
Transaction revenues

For the year ended December 31, 2000, we earned $8Bion in transaction revenues, a 287.0% inseeaver transaction revenues of $25.4
million for the period from March 10, 1999 to Dedaen 31, 1999. The growth in these revenues wabatible to the continued roll out of
electronic marketplaces and an increase in the ruofixlients electronically trading through oupe8d(SM) system, as well as the fact that
we operated for a full 12-month period in 2000.04$ecember 31, 2000, we had converted 43 prodacketplaces to our eSpeed(SM)
system.

Our revenues are currently highly dependent orstetion volume in the fixed income markets glohagcordingly, among other things,
equity market volatility, economic and politicalratitions in the United States and elsewhere intbed, concerns over inflation, institutior
and consumer confidence levels, the availabilitgagh for investment by mutual funds and other egale and retail investors, fluctuating
interest and exchange rates and legislative andategy changes may have an impact on our volunteaabactions. It is anticipated that as
new marketplaces are converted to our eSpeed(SdBrayand additional clients utilize our eSpeed(Sitem, more of our income will be
generated from marketplaces around the world.

System services and licensing fees

System services and licensing fees for the yeaggiBecember 31, 2000 were $12.4 million. This caepavith system services fees for the
period from March 10, 1999 to December 31, 19991#.5 million. We had no licensing fees in 199% the year ended December 31, 2(
system services fees decreased as a result of@adedn traditional brokerage support and theatimn to fully electronic transactions. As a
percentage of revenues, system services and ligefes decreased from 32.6% for the period fromckia0, 1999 to December 31, 1999 to
10.4% for the year ended December 31, 2000 asult cfour increased transaction revenues. We ipatie that as we license our software to
additional market participants, our revenues frgstem services and licensing fees will grow.

Interest income

For the year ended December 31, 2000, we gendaragzdst income from overnight reverse repurchgseeaments of $8.3 million, at a
weighted average interest rate of 6.3%, as comparegderest income of $0.3 million for the periivsdm March 10, 1999 to December 31,
1999. This increase primarily reflects the fact tlva received the net proceeds from our initialljputffering on December 15, 1999.
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Management's discussion and analysis of finanociadlition and results of operations

Expenses
Period from March 10,
1999 (da te of
commencem ent of
operation s) to Year ended
December 3 1,1999 December 31, 2000

(in thousands)

Compensation and employee benefits $21,5 02 $ 53,963
Occupancy and equipment ........... 10,2 93 21,561
Professional and consulting fees .. 51 49 13,036
Communications and client networks 3,3 55 4,589
Marketing .........ccoceeeveunnen. -- 8,285
Fulfillment services fee .......... 3,5 28 27,904
Administrative fees paid to

affiliates ........ccccoceeeeeen. 1,6 62 6,524
Options granted to Cantor

employees ........cccveeeeennns 2,8 50 -
Non-cash business partner

SECUIIeS ...ccvvrvrevieiiies - 33,391
Other ..o 2,6 49 9,684
Total operating expenses _ $50,9 -8-8 -$17_8937

Compensation and employee benefits

At December 31, 2000, we had 493 professionaleampared to 331 professionals at December 31, 1B@%he year ended December 31,
2000, our compensation costs were $54.0 milliocomspared to compensation costs of $21.5 milliortHierperiod from March 10, 1999 to
December 31, 1999, a 151.0% increase, principaig/td our increased number of employees. We contimibelieve that we have establis
a core level of personnel to develop new electramcketplaces and maintain the existing infrastmectve have established. Accordingly,

while we will continue to add personnel, we estienatir compensation costs will increase at more stadges.

Occupancy and equipment

Occupancy and equipment costs were $21.6 milliothfe year ended December 31, 2000 as comparezttpancy and equipment costs of
$10.3 million for the period from March 10, 1999December 31, 1999, an increase of 109.5%. Thedserin occupancy and equipment
costs was due to the expansion of space neededdmanodate our additional personnel and an incrieathe number of our international
locations. Our equipment expenses should increaseaontinue to invest in technology and relatpdmment. Occupancy expenditures are
comprised principally of the rent and facilitiesstoof our New York and London offices.

Professional and consulting fees

Professional and consulting fees were $13.0 millarthe year ended December 31, 2000 as compangttessional and consulting fees of
$5.1 million for the period from March 10, 1999December 31, 1999, an increase of 153.2%, due itwcagase in our strategic investment
activities and expenses incurred in connection vethnology development. Our professional and dtinguees will likely increase in the
foreseeable future.

Communications and client networks

Communications costs were $4.6 million for the yesaled December 31, 2000 as compared to $3.4 mithiothe period from March 10,
1999 to December 31, 1999, an increase of 36.8%n@mications costs increased in 2000, primarily tukhe longer period of operations
our
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Management's discussion and analysis of finanociadlition and results of operations

business in 2000. We expect such costs to incesase continue to expand into new marketplaceggandraphic locations and establish
additional communication links with clients.

Marketing expenses

We incurred marketing expenses of $8.3 milliontfer year ended December 31, 2000 as compared tmalamarketing expenses during the
period from March 10, 1999 to December 31, 199® iflcrease in marketing expenses was due to thermegmtation of our marketing
program in 2000. Although we do not anticipate that marketing expenses will significantly changerathe foreseeable future with respect
to our current operations, they may increase asxpand the scope of our business.

Fulfillment services fees

Under various services agreements that we haveeeht®e are required to pay fulfilment servicessfef 20% or 35%, depending on the t

of transaction, of commissions paid by clientsteslao fully electronic transactions. For the yeaded December 31, 2000, these costs were
$27.9 million as compared to fulfillment servicee$ of $3.5 million for the period from March 1899 to December 31, 1999, an increas
690.9%. This increase was due to the increased auaflfully electronic transactions processed tijtoaur eSpeed(SM) system. As we
continue to sign up new clients and the volumeusfibess processed in the fully electronic brokerdgmnel increases, this expense will
increase commensurately with our transaction reeetwt will not increase with respect to our sofenécensing revenues.

Administrative fees paid to affiliates

Administrative fees paid to affiliates amounted&5 million for the year ended December 31, 20906anpared to administrative fees of
$1.7 million for the period from March 10, 1999Recember 31, 1999, an increase of 292.5%. Admatise fees increased as we expanded
our business. As we continue to expand our busielssinistrative fees will likely also increase.

Non-cash business partner securities

As a result of the issuance by us of warrants tahase 666,666 shares of our Class A common stoe&dh of Dynegy and Williams, we
recorded a non- cash charge against earnings o8 $28ion to reflect the value of the warrants.

As a result of the issuance by us of 28,374 shafrear Class A common stock to the stockholdersiBt, we recorded a non-cash charge
against earnings of $1.4 million to reflect theueabf the stock.

In conjunction with our investment in TradeSparle issued 5.5 million shares of our Series A Redbtr@onvertible Preferred Stock and
2.5 million shares of our Series B Redeemable Coine Preferred Stock. If certain revenue targetsmet, the preferred stock is convert
at the holders' option into warrants to purchastoupmillion shares of our Class A common stoaktfie extent that the revenue targets are
not met, each share of preferred stock is converititto 1/100th of a share of our Class A commalstAs a result of our issuance of the
preferred stock, we recorded a non-cash chargastgearnings of $2.2 million to reflect the valde36,000 shares of our Class A common
stock issuable upon conversion of the preferrecksfaone of the targets are met. We will recogréziditional non-cash charges related to
the issuance of these business partner warrantwifinidke such charges if and when they are caedeover the next six years.

We have agreed to issue warrants to purchase 4D6l0es of our Class A common stock in connedtiitim the Freedom transaction. We
currently expect to record a one-time non-cashgehaf
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Management's discussion and analysis of finanociadlition and results of operations

approximately $3.6 million, representing the vatfi¢he warrants, upon the closing of the transactichich we anticipate will occur in the
first quarter of 2001.

Other expenses

Other expenses consist primarily of recruitmensfé&avel, promotional and entertainment expeneguFor the year ended December 31,
2000, other expenses were $9.7 million as comparether expenses of $2.6 million for the periazhirMarch 10, 1999 to December 31,
1999, an increase of 266.0%, primarily due to @ndase in recruitment fees.

Net Loss

Excluding non-cash charges for business partnerises, our net loss was $27.0 million for the yeaded December 31, 2000 as compared
to a net loss of $12.6 million for the period frdvtarch 10, 1999 to December 31, 1999. Includingrihie-cash charges, we incurred a net loss
of $60.4 million for the year ended December 31)(®8s compared to a net loss of $12.6 million ierperiod from March 10, 1999 to
December 31, 1999. Other than the non- cash chatgesses primarily resulted from expenditune®or technology and infrastructure
incurred in building our revenue base. We expedat we will continue to incur losses and generatgtiee cash flow from operations for at
least the first half of 2001 as we continue to dgyeur systems and infrastructure and expand @dorecognition and client base through
increased marketing efforts. In light of the rapidhanging nature of our business and our limijgerating history, we believe that period-to-
period comparisons of our operating results witl mecessarily be meaningful and should not bedelf@n as an indication of future
performance.
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Management's discussion and analysis of finanociadlition and results of operations
QUARTERLY RESULTS OF OPERATIONS

The following table sets forth, by quarter, statatredf operations data for the period from March 1999 (date of commencement of
operations) to December 31, 2000. Results of angpgare not necessarily indicative of resultsddull year.

March

Marc

Revenues:

Transaction Revenues:

1999

10 to

h 26

Quarter ended

June 25 September 24 December 31

(in thousands)

Fully electronic transactions ......... $ 77  $1,153 $2,591 $ 6,259
Voice-assisted brokerage
transactions ...........cccceeeennnen. 665 3,900 3,817 3,395
Screen assisted open outcry
transactions ...........cccceeeennnen. 380 1,377 1,075 693
Total transaction revenues ........ 1, 122 6,430 7,483 10,347
System services and licensing fees ....... 826 4,139 4,139 3,355
Interest income .........cccceeeeninns - -- - 348
Total revenues .................... 1, 948 10,569 11,622 14,050
Expenses:
Compensation and employee benefits ...... 268 6,403 7,034 6,797
Occupancy and equipment ................. 676 2,855 3,102 3,660
Professional and consulting fees ........ 186 1,596 1,833 1,534
Communications and client networks ...... 221 1,103 1,122 909
Marketing .......cccoovvveiieinenenenn. -- -- -- --
Fulfillment services fees ............... 27 404 907 2,190
Administrative fees paid to affiliates .. 94 461 511 596
Non-cash business partner securities .... - -- - -
Options granted to Cantor employees ..... -- -- -- 2,850
Other ..o 15 500 607 1,527
Total expenses .........ccceveeees 2, 487 13,322 15,116 20,063
Loss before benefit for income taxes ..... $( 539) $(2,753) $(3,494) $(6,013)
2000
Quarter ended
March 31 June 30 September 30 December 31
Revenues: (in thousands)

Transaction Revenues:

Fully electronic transactions ......... $14,5 02 $20,413 $19,989 $25,692
Voice-assisted brokerage
transactions ...........cccceveennnen. 3,8 61 3,370 3,481 4,432
Screen assisted open outcry
transactions ..........ccccceeeevnnen. 8 83 689 487 392
Total transaction revenues ........ 19,2 46 24,472 23,957 30,516
System services and licensing fees ....... 3,1 61 3,101 3,101 3,036
Interest income ........ccccceeveeninns 1,8 43 2,086 2,316 2,096
Total revenues 24,2 50 29,659 29,374 35,648

Expenses:




Compensation and employee benefits ...... 11,3 38 14,440 14,004 14,181

Occupancy and equipment ................. 4,7 00 4,956 5,790 6,115
Professional and consulting fees ........ 2,4 58 3,300 2,815 4,463
Communications and client networks ...... 8 40 1,010 1,209 1,530
Marketing .....cccoooeeeiiieiiieee. 11 29 3,670 2,106 1,380
Fulfillment services fees 5,0 76 7,157 6,882 8,789
Administrative fees paid to affiliates .. 1,6 04 1,708 1,527 1,685
Non-cash business partner securities .... 29,805 3,586 --
Options granted to Cantor employees ..... -- - -- -
Other ..o 1,9 38 2,533 2,654 2,559
Total expenses ..........ccc.ee.... 29,0 83 68,579 40,573 40,702
Loss before benefit for income taxes ..... $(4,8 33) $(38,920) $(11,199) $(5,054)

The financial markets in which we operate are galheaffected by seasonality. Traditionally, thedncial markets around the world
experience lower volume during the summer andeattid of the year due to a general slowdown ifbtlsgness environment and, therefore,
transaction volume levels may decrease during theseds. However, because of volatility in globerkets caused by the uncertainty of the
outcome of the U.S. presidential election, as aglpolicy changes from the Federal Reserve Batthedf/nited States, the anticipated year-
end slowdown did not occur as dramatically in 2000.

LIQUIDITY AND CAPITAL RESOURCES

At December 31, 2000, we had cash and cash eqotsaé $122.2 million. We used cash of $10.6 millin our operating activities,
consisting of net loss after non-cash items of @2dillion offset in part by a $10.4 million increas net operating liabilities. We also used
net cash of $2.1 million resulting from $25.9 nuiii of purchases of fixed assets and investmertaces by net proceeds from issuances of
our Class A common stock.

Our operating cash flows consist of transactiorenexes and system services fees, various feesgaidcbsts reimbursed to Cantor, other
costs paid directly by us and investment incométsleapacity as a fulfillment service provider,n@& processes and settles transactions and,
as such, collects and pays
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the funds necessary to clear transactions witlcdli@terparty. In doing so, Cantor receives ouriporf the transaction fee and, in
accordance with the Joint Services Agreement, ethé gross amount owed to us. In addition, we leavered into a similar services
agreement with TradeSpark and expect to entetaistervices agreement with Freedom upon the clafitizat transaction. Under the
Administrative Services Agreement and the Jointi8es Agreement, any net receivable or payabletitesl monthly, at the discretion of the
parties.

Although we have no material commitments for cd@penditures, we anticipate that we will expeciean increase in our capital
expenditures and lease commitments consistentowitlanticipated growth in operations, infrastruetand personnel. We currently anticip
that we will continue to experience significant\gtb in our operating expenses for the foreseealtled and that our operating expenses will
be a material use of our cash resources.

Under the current operating structure, our cashdlfrom operations and our other cash resourcadaibe sufficient to fund our current
working capital and current capital expenditureuisgments for at least the next 12 months. Howewerbelieve that there are a significant
number of capital intensive opportunities for usrtaximize our growth and strategic position, inahggd among other things, strategic
alliances and joint ventures potentially involvialfjtypes and combinations of equity, debt, acdjoisj recapitalization and reorganization
alternatives. We are continually considering sugtioms and their effect on our liquidity and capitsources.

QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARK  ET RISK

At December 31, 2000, we had invested $122.0 millibour cash in securities purchased under revemechase agreements which are
collateralized by U.S. Government securities held tustodial account at The Chase Manhattan Bdrdse reverse repurchase agreements
have an overnight maturity and, as such, are hilignlyd. We generally do not use derivative finadénstruments, derivative commaodity
instruments or other market risk sensitive instrategpositions or transactions. Accordingly, wadnad that we are not subject to any mati
risks arising from changes in interest rates, fpra@urrency exchange rates, commodity prices, e@uites or other market changes that
affect market risk sensitive instruments. Our pol&to invest our cash in a manner that providewith the appropriate level of liquidity to
enable us to meet our current obligations, primadcounts payable, capital expenditures and payegbgnizing that we do not currently
have outside bank funding.
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OVERVIEW OF OUR BUSINESS

We are a leading provider of business-to-businkesdrenic marketplace solutions. We host and opeszlectronic marketplaces and real-time
auctions and license software to market particgp#mpough our fully-integrated network and over lfiernet. Our products enable market
participants to transact business instantaneonmsiye effectively and at lower cost. In 2000, wegassed over 3 million electronic
transactions, totaling more than $32 trillion @rtsactional volume. During the past year, we added 35 new products to our electronic
marketplaces, entered into key software licensgrg@ments and more than tripled our revenues. Wee tner 650 clients, including the
largest fixed income trading firms and leading natgas and electricity trading firms in the wonNile have offices in the U.S., Europe, Asia
and Canada.

We believe we offer one of the most robust, largaes instantaneous and reliable transaction psoogsystems. Our global private network

permits market participants to view information amecute transactions in a fraction of a second.pBaprietary software provides an end-to-
end solution, including front-end applicationsngaction processing engines, credit and risk managetools and back-office and clearance
modules, enabling straight-through processing.

Our revenues consist primarily of transaction fee$tware licensing fees and system services ¥esdo not risk our own capital in
transactions or extend credit to market participant

Our eSpeed(SM) system is accessible to our cli@pthrough our proprietary application programmintgrface, or API, our dedicated front-
end software application, (2) via the Internet tlylo a browser interface or Java applet and (3utiirdrontend trading systems developed
third-party software companies. Our system runkage-scale hardware located in three data celtteased in the U.S. and Europe and is
distributed either over our global network or \li@ tnternet through links to multiple, global Intet service providers.

Additionally, our system operates a fully regulaté®. futures exchange currently known as the Gditohange(SM). This exchange is the
first fully electronic futures exchange in the UaBd serves as our platform for the electronicitigadf a broad range of futures contracts
globally. The New York Board of Trade, throughstsbsidiaries, provides clearing and regulatoryises/and we provide electronic execu
and related services for the Cantor Exchange(SMixebtly, the Cantor Exchange(SM) has obtainedletégry authority to operate in the
United Kingdom, Denmark, Finland, France, Hong Kdngland, Italy, Japan, Norway, Portugal and ghéiGerman states.

We market our services through the following thoasic products: eSpeed Markets(SM), eSpeed Piiediel(SM) and eSpeed Online(SM).

0 eSpeed Markets(SM) is a full service solution bnimg all of our proprietary software and our gdbhigh-speed private network. eSpeed
Markets(SM) currently operates in some of the larg@d most complex marketplaces, and is designbd extendible to any multiple buyer,
multiple seller marketplace. eSpeed Web Markets(8if&ys the core features of eSpeed Markets(SMutin a complete Internet-only
distribution channel.

0 eSpeed Private Label(SM) provides a completeoouted solution to our clients to enable them siritiute their branded products to their
customers through online offerings, auctions, idirig private and reverse auctions, and requestiiote capabilities.
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0 eSpeed Online(SM) provides retail-based e-comeneusinesses with online access to wholesale mpakgtipants. It enables them to
offer their customers access to a variety of markwt are traditionally available only to institutal investors and wholesalers.

Our objective is to be the world's leading provideinteractive electronic marketplaces and relsiftivare solutions. We believe that the
scalability and extendibility of our eSpeed(SM)tswf products enable us to introduce new markedsdéstribute products and services more
quickly, cost effectively and seamlessly than aampetitors.

OUR INDUSTRY

Historically, the trading of products has beenrafficient process. Buying, selling or trading sityi is traditionally effected through either
(1) a central physical location, like a trading guitauction house, where market participants hawaetess the market through this central
location, (2) a broker or bilateral arrangementweitouyer or seller or (3) several layers of middta and salesmen who assist in handling
orders. Each of these approaches is people andrtieresive, which adds to the direct and indiredtof the product bought or sold.

Additional inefficiencies with transaction executimclude lack of real-time price information, sirdisparate groups of interested buyers and
sellers, limited liquidity and problems associatéth executing trades as market prices change. &® imansactions occur and participants
extend credit to each other, there are added tisketh buyers and sellers because of the lacktiisticated risk management tools. Also,
after a buy or sell order is executed, there ageattditional tasks of recording, accounting, tragkdelivering and financially settling the
transaction. Each of these tasks, if done manuadly,add potential cost and error to the processlditional participants or systems enter the
transaction cycle.

Electronic marketplaces have emerged as effecte@ns of conducting business-to-business transactiomn electronic marketplace,

substantially all of the participants' actions fa@litated through an electronic medium, such psiate electronic network or over the

Internet, which effectively eliminates the needdotual face-to-face or voice-to-voice participeneraction, reducing the inefficiencies
inherent in a physical market. Additionally, as piilon of the Internet has become more widespreasinbsses are recognizing online

channels as an efficient means of distributiorhefrtproducts to their customers.

Many financial exchanges worldwide, including cartaxchanges in France, Germany, Japan, Swedetze®land and the United Kingdom,
are now partially or completely electronic. Varialsctronic marketplaces have been implementeddoeas the varied needs of the broad
business-to-business initiatives, including marestps aimed at the procurement of finished good®nvices, as well as neutral marketplaces
for the trading of commodity or commodity-like g@odVe believe the trading of commodity-like produsill require capabilities found in

the financial markets, including retitne pricing, futures and other hedging capabgitd robust interactive trading. Additionally, bedieve
companies will seek to outsource online solutiansltie electronic distribution of their productsawid the difficulty and cost of developing
and maintaining their own online solutions.

OUR SOLUTION

Our electronic marketplace end-to-end solutionudek real-time and auction- based transaction psioug credit and risk management tools
and back-end processing and billing systems, akssible through our global privately managed tsgbed data network and over the
Internet. Because of the scale and adaptabiliguofsystem, our eSpeed(SM) products have appliteioross a broad range of companies,
industries and vertical marketplaces, including bnginess-to-business marketplace involving matiplyers and multiple sellers. In
addition, we license our software to provide a
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complete outsourced solution to our clients engttlivem to distribute their branded products tortbestomers through online offerings and
auctions, including private and reverse auctiond,r@quest-foguote capabilities. Our products enable markeigpaints to transact busint
instantaneously, more effectively and at lower cost

Our eSpeed(SM) system
[Graphic depicts our solution as a continuous eireith text describing our software.]
OUR TECHNOLOGY PLATFORM

Our electronic marketplace solutions operate ont@chnology platform that emphasizes scalabiligrfgrmance, adaptability and reliability.
Our technology platform consists of:

0 our proprietary, internally developed real-tintel@l network distribution system;

0 our proprietary transaction processing softwatgch includes order matching auction enginesyfintegrated credit and risk management
systems, pricing engines and associated middléaaoktoffice operations systems;

o client interfaces ranging from Windows, Java, MNbur proprietary static library APl and propristarendor access; and

o customized inventory distribution and auctiontpcols designed to be used by our clients and gaxtin their distribution and trading
systems.

Together, these components enable our clientdeotdfansactions in real- time, with straight-thgb processing.
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Network distribution syster

Our eSpeed(SM) system contains a proprietary habsaoke digital network. This network uses Ciscet&yms' network architecture and is
operated by Cisco-certified engineers. Our netwdnighspeed points of presence comprise the major bissoeagers of the world, includit
New York, London, Tokyo, Frankfurt, Paris, MilanhiCago, Los Angeles and Toronto. Altogether, we aggn22 hubs linked by over 50,0
miles of cable, over 1,000 Cisco network devices more than 450 high capacity Sun super server€antpaqg Alpha super servers located
in three data centers in New York, London and Rbelark, New Jersey. The redundant structure okgstem provides multiple backup
paths and re-routing of data transmission if orekemf a hub fails. We believe we operate one efldingest and most robust interactive
trading network distribution systems currently pecation.

[Graphic is a map of our global private network.]
Private network connects 22 global hub cities tolly redundant data centers and connects to ttezriat via 8 Internet service providers

Our distribution system accepts orders and postimgjantaneously and distributes responses, génerad00 milliseconds. We estimate that
our network is currently running at approximateb?d of capacity.

In addition to our own network system, we also izand distribute secure trading information frolents using the services of multiple,
major Internet service providers throughout theldioFhese connections enable us to offer our prisdaied services via the Internet to our
global clients.

Transaction processing software

Most of our software applications have been dewadpternally and are central to the success oe8peed(SM) system. Our auction and
trading engines operate in real time, facilitatafficient interaction between buyers and sellers: @edit and risk management systems
monitor and regulate these buyers and sellersp@icing engines provide prices for illiquid finaatproducts derived from multiple trades in
other related financial instruments. These critaggblications work together seamlessly and areatgg by middle and back office software
that verifies, confirms, reports, stores, trackd,ah
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applicable, enables the settlement of each transaur transaction processing software includatfication mechanisms at various stages
of the execution process, which result in signifitareduced manual intervention, decreased prdibabf erroneous trades and more
accurate execution for clients.

eSpeed(SM) transaction engines

Our auction and transaction engines use InteraMatehing(SM), our proprietary ruldzased method, to process in excess of 150 transg
per second per auction, instrument or product. &leegines were developed to support trading itettgest capital markets in the world, si

as government bonds and futures contracts, anehde diverse, fragmented and database intensivketsasuch as U.S. municipal bonds
(with over 1.7 million different issues), corpordtends and Eurobonds. These transaction engineteaigned to be modular and flexible to
allow modification in order to apply them to othearkets and auction types. In Europe, for exanypéehave added a component that allows
us to process transactions and auctions in muktipleencies simultaneously. Our transaction engise® embedded security features and an
added messaging layer to provide security from thmaized use. In addition, we use encryption tagmbour clients that transact business
over the Internet.

We believe our marketplace expertise and rulesebsgstems provide incentives for clients to actiyrticipate in our marketplaces. For
example, Interactive Matching(SM) provides inceesito participate in our marketplaces by encougpganrticipants to expose their orders to
the market. In standard auctions, the incentiferiparticipants to wait until the last moment take a bid or offer. Our priority rules
encourage trading activity by giving the last sissfel active participant a time-based right oftfiefusal on the next sale or purchase. In
addition, in many markets we have structured oiairgy policy to provide incentives. The party tipabvides auction products for the market
or creates liquidity (by inputting a price to buysell) pays less commission (or no commissionj th& participant that consummates the
trade by acting on that price. With our pricingipigls and proprietary priority rules, our systendésigned to increase activity and to draw
participants into the market. This proprietary sdl@sed system is adaptable and, as part of oundsgsstrategy, we intend to apply it across
other non-financial markets for multiple productslaervices.

eSpeed Credit Master(SM) - credit and risk managesyestems

Our credit and risk management systems are criticdle operation of our electronic marketplacdsese systems (1) continuously monitor
trades of our clients to help prevent them fromeexiing their credit limits, (2) automatically pretéurther trading once a client has reached
a pre- determined credit limit and (3) evaluatasections and calculate both individual positiond dsk exposure across various products
and credit limits. Our proprietary credit and risknagement systems can also be made available ghodnal clients to enable them to
monitor the position of their traders and are inded with our private label systems so our glafiahts can monitor the credit of their
customers who transact directly with them onlinlkeege systems store client data relevant to craditisk management, such as financial
statements, credit documents, contacts and intanayses. These systems also enable our clientake our electronic marketplaces
available to their customers while maintaining cohof their customers' trading activity and risk.

eSpeed Name Give-Up Matrix(SM) - credit monitoring

Through the use of our name give-up matrix, we Enabr market participants to create counterpamgit exposure limits to manage the
counterparties with which they transact in reamtral counterparty markets. In these marketsigizants settle transactions directly with ot
participants. Using this module, the participarats pre-select the counterparties that they aréngitb transact with in that market. The
module displays all prices to market participaats] highlights and enables execution on
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prices that are from approved counterparties. Aaltdly, the module has features that permit eaatigipant to manage the activities of its
traders on a real-time basis.

eSpeed(SM) pricing engines and analytics

We have developed a number of analytical softwamstthat permit us to price products that tradiess liquid markets and for which curr
pricing information is not readily available. Fotaenple, our MOLE(SM)system (Multiple Order Link Eng) is a computer application that
enables us to link multiple markets, offer pricad areate and enhance marketplaces for produdthdla limited liquidity. In the Financial
Vertical, MOLE(SM) currently uses data from exigticash and futures markets to calculate pricingréorsactions where no market prices
currently exist, thereby facilitating liquidity. €se multi-variable trades are extremely difficalekecute in voice-based markets due to their
complexity and the slow speed of manual execution.

eSpeed(SM) middle and back-office applications

Our middle and back-office applications supporacdace, settlement, tracking and reporting of sad®l provide links to outside clearing
entities. For example, in the financial markets,ougsource our fulfillment services to Cantor, whbpth parties to a trade send either cash ol
securities to Cantor and Cantor settles the tradesands each party the cash or securities duereparting and accounting systems are
designed to track and record all charges and cosionis for a trade. Our eSpeed(SM) system and pte@wtomate previously paper and
telephone-based transaction processing, confirmatial other functions, substantially improving aaducing the cost of many of our clients'
back offices, and enabling straight- through preies

Client interfaces
Our system can be accessed by our clients in faysw
0 using our eSpeed(SM) proprietary front-end trgdioftware;

0 using our application programming interface fierds to write their own software linking theirtaerks and software applications directly
to our systems. Our application programming intfanables clients to conduct computer price upgagrogram trading and straight-
through processing;

o through the Web via a browser, or using a dowdgédalava application or dedicated proprietary soi@vapplication via the Internet, both
for wholesale clients and for retail clients whatjdpate in our marketplaces; and

o through software developed in alliances withdtparty independent software vendors.
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eSPEED(SM) PRODUCTS

We market our services through the following thpeeducts: eSpeed Markets(SM), eSpeed Private Lald@land eSpeed Online(SM). The
following table shows the characteristics of our#products:

[Graphic is a table of the three products we maaketincludes text about the products.]
eSpeed Markets(SM)

eSpeed Markets(SM) is a full service solution carimg all of our proprietary software and our globajh-speed private network. eSpeed
Markets(SM) currently operates in some of the larg@d most complex marketplaces, and is designbd extendible to any multiple buyer,
multiple seller marketplace. eSpeed Web Markets(8#f&ys the core features of eSpeed Markets(SM) witomplete Internet-only
distribution channel.

eSpeed Markets(SM) enables us to operate what kiev®és the only integrated network engaged irctedaic trading in multiple products
and marketplaces on a global basis. We believeliedime and expense required to develop andlliedtgtronic trading networks will serve
as a significant barrier to entry.

Financial Vertical

Wholesale fixed income. The global fixed income keais the largest financial market in the worltieTBond Market Association estimates
that in the U.S. alone, as of the second quart2060, there were over $15 trillion of fixed incoserurities outstanding with over $360
billion of volume traded daily. In the U.S. Treagsecurities market, there is reported to be 02€0%billion a day in trading just among the
primary dealers and their clients. In Europe, Asid the emerging markets, there were approxim&tEytrillion of fixed income securities
outstanding at December 31, 1999. In Europe, thation of the Euro has manifested a market secolydt@ the U.S. in breadth. In Asia, the
Japanese government bond market grew 44.6%, frogntfion outstanding in 1997 to $4.1 trillion mianding in 1999. The global market
for interest rate swaps, interest rate optionscamcency swaps had over $60 trillion in notionadueaoutstanding as of June 2000.
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Foreign exchange. The trading of currencies imalhetary pairs represents the largest trading velomarket in the world. The Bank for
International Settlements estimates the daily velduraded in the foreign exchange markets to haga B&.97 trillion in 1999.

Futures and options. Futures and options tradimgésding financial activity throughout the wonldth contracts traded on a wide variety of
financial instruments, commodities and indexes.okding to the Futures Industry Association, Ine.2000, over 1.4 billion futures contracts
and over 1.5 hillion options contracts were tratethe world's futures and options markets. Cutyemost futures trading is still being done
on open outcry exchanges, but there has been ificagh movement towards the conversion of theseketa to electronic trading. To date,
we believe the most successful initiatives havenbeade in Europe. We believe that there is sigaifiopportunity in the continued
conversion of these markets to electronic netwaush as our own.

Limitations of the traditional financial market

While the traditional financial market facilitateading, it has significant shortcomings such asfitlowing:
o limited direct access and, therefore, many iroresiay not receive efficient pricing;

o high transaction costs and slow execution dubkdmumber of people involved in a voice transagtio

o difficulty in implementing program trading, espaly programs designed to automatically and siamdiously execute multiple trades in
different, but related products;

o significant expense incurred in processing, corifig and clearing manual processes; and
o compliance and regulatory risk associated witleestransactions and non-automated audit trails.
Our Financial Vertical solution

The Financial Vertical contains many of Cantortgést marketplaces, including U.S. Treasury anth@gsecurities, European, Japanese,
Canadian and emerging market sovereign bonds,dudsglobal corporate bonds, mortgage-backed seynihunicipal bonds, interest rate
swaps and options, futures, options, repos and rasles. Cantor is a major facilitator and, in earases, provider of liquidity in numerous
financial products through its offices in the U.Sanada, Europe and Asia. Our eSpeed Markets(Sddupt provides the only way to
electronically access Cantor's marketplaces. Tharfeial Vertical will also include Freedom's maptates upon the closing of the Freedom
transaction.

Our private electronic network for wholesale finmhoarkets is connected to most of the largestrfaial institutions worldwide. We have
installed in the offices of our existing client kathe technology infrastructure necessary to pioprice information and trade execution on
an instantaneous basis in a broad range of sexuatid financial instruments. We believe our eSBMiisuite of products enables us to
introduce and distribute a broad mix of financiedgucts and services quickly, efficiently and atéo cost.

In our electronic marketplaces, participants malyegielectronically execute trades themselves lbboakers, who then input trade orders i
the market for them. In a fully electronic tradi stéages of the trade occur electronically. Theipigant inputs its buy or sell order
instructions directly into our electronic tradingsgeem using our software, a web-browser, or elaatesly through an application
programming interface or other software. Our sygpeavides to the participant, normally within 30@limeconds, an on-screen confirmation
that the participant's order has been acceptedilGineously, an electronic confirmation can be setie participant's back office and risk
system, enabling risk management capabilities &magyht-through processing for the participant.raker assisted trade is
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executed in substantially the same manner as atraié trade, except that the participant telegsom broker, who then inputs the
participant's order into our electronic marketplagstem.

Energy Vertical

In September 2000, we, together with Coral Energididg (an affiliate of Shell), Dominion Energy, Bggy, Koch Energy Trading, TXU
Energy Trading, Williams Energy Marketing & Tradiagd Cantor, announced the formation of TradeSanlew comprehensive energy
marketplace. TradeSpark was created as a wholesalestplace for energy-related products and sesvitélorth America with both
electronic trading systems and voice brokers. Asgfeour arrangement with TradeSpark, we have émanted electronic marketplaces for
natural gas, electricity, coal, weather derivatigsad emission allowances. It is the intention adaSpark to provide the full spectrum of
energy- related tradable instruments, includindicapot, forward, futures, indices and data sales.

TradeSpark unites our technology platform, accessedboth a private global network and the Intgrard our partners' in-depth energy
market knowledge and liquidity to bring speed, reity, efficiency and technological leadershiglie energy trading market.

Since inception, over 120 companies, including nodslhe major energy trading firms in North Ameritave traded using TradeSpark. We
effected over 12,500 transactions comprising odér ldillion of transaction volume since TradeSpairkteption. Gas Daily reports that the
TradeSpark partners, together with Dynegy and Bwitdraded approximately 32.8 billion cubic feetattural gas per day and Power Mar!
Week reports that these companies traded 403 mifliegawatt hours of electricity during 2000. Thesmpanies estimate they traded
roughly 20% of all gas and power traded in Northekita during the last quarter of 2000. ForresteselRech predicts that, by 2004, online
sales of natural gas will total $166 billion, regeating 25% of all natural gas sales, and onlitessz electricity will total $101 billion, or
11% of all electricity sales.

Limitations affecting the traditional energy market

The traditional voice-brokered energy marketplaae tbeen fraught with inefficiencies, including thek of real-time price information, small
pools of liquidity, high transaction costs and penlis associated with executing trades in a fastimgowarket. More recently, credit has
become a major issue to the market participantausecof massive price fluctuations caused by varstates' approaches to deregulation, the
lack of a liquid hedging market and limited riskmagement tools. While there have been a handfeleatronic systems and single dealer
platforms initiated over the past three years, eleelse that none have unbiased information abdoéprand enough products or liquidity to
give companies exchange-like execution in the gnerarketplace.

Our Energy Vertical solution

Powered by our full trading platform encompasseeSpeed Markets(SM), TradeSpark offers an end-tiorgarketplace and trading solution
that includes real-time and auction-based tramsagrocessing, risk management tools and back-ewkgsing systems, as well as access to
a fully registered futures exchange, allowing fog treation of futures and options products fa tharketplace.

Designed to bring marketplace efficiency to thergpenarkets, TradeSpark is fully operational angkays approximately 50 brokerage
personnel with access to eSpeed's electronic ygdatform. TradeSpark offers three possible padfitsccess to one pool of liquidity: over
the Internet, through eSpeed's private networktaraligh TradeSpark voice brokers.
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eSpeed Private Label(SM)

eSpeed Private Label(SM) provides a complete outedusolution to our clients, enabling them tordisite their branded products to their
customers through online offerings and auctiondugiing private and reverse auctions, and requesiiiote capabilities. Our eSpeed Private
Label(SM) product takes advantage of the scalgbfliéxibility and functionality of our eSpeed(System to allow our clients to quickly
create online connectivity to their customers.

We have signed private label agreements with \&sibarkets, Sanwa Securities and the Federal Horaa Bank. Visible Markets is the fir
browser-based auction marketplace for mortgagedshskcurities, asset-backed securities and invesignade corporate bonds. eSpeed
Private Label(SM) will supplement Visible Marke¢xisting online, auction-based marketplace for liggsd fixed income products. Sanwa
Securities is the securities subsidiary of SanwakBane of the largest financial institutions ipda. We expect that the first product that
Sanwa will transact with its customers through r@ad- time technology platform will be Japanese govemmnb@nds. The Federal Home L«
Bank is a U.S. Government sponsored enterpris@aadf the largest issuers in the global short-teggurities market. Our electronic
auction- based technology will power the Federahidd oan Bank's primary discount note auctions.

eSpeed Online(SM)

eSpeed Online(SM) provides retail-based e-commeusmesses with online access to wholesale magétipants. It enables these online
businesses to offer their customers access toietywarf markets that are traditionally availabldyoto institutional investors and wholesalers.
eSpeed Online(SM) also links to middle and backeefystems, providing a complete end-to-end retdiltion for trade execution, risk
management, processing and billing. To date, we Baned agreements with 13 online brokers, inolgd&iB Watley, Bondpage.com,
Charles Schwab, Firstrade Securities, MostActias,dVIr. Stock, Muriel Siebert, myTrack, Scot Tra8etton Online, The Net Investor,
Tradescape and WebStreet Securities. On Januafp2, Charles Schwab & Co. introduced U.S. Treaswand Agency securities to its
customer base through eSpeed Online(SM).

Technological advances have created new and inekgemeans for individual investors to directly ess markets online and participate in
the securities markets. According to Forrester Rede the number of active online accounts gremfapproximately 1.5 million at the end
of 1996 to over 8.6 million at the end of 1999,remgenting $806.0 billion in assets. Despite thevgfian online accounts and access to public
equity markets, there has been very limited acirs®tail Internet trading in fixed income secig$, futures, options and other wholesale
financial instruments at cost-effective pricing apdeads. We believe that the emergence of eléctnaarketplaces that promote greater
liquidity, enhanced access and more efficient pgavill increase trading among retail investordimancial and other products other than
equities. We believe that companies will increalyirsgek an outsourced solution to distribute tpeaducts electronically.

OUR GROWTH STRATEGY

Our objective is to be the world's leading provideinteractive electronic marketplaces and rela@ftivare solutions to a broad range of
industries and vertical marketplaces. We believeareextend our expertise in the creation of inata#ous electronic marketplacestoa b
range of products and services. Our growth strategehieve this objective includes the followireylelements:
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Expand system functionality and develop new proglusstftware and services for our existing finanaiad energy markets

We plan to continue to expand the types of findnelaergy and other products traded in our markegd both in the United States and
abroad. Our goal is to include in our electroniakegplaces the full range of products, includintufes, options and other derivatives of these
products, that are currently traded in today's m@riworldwide. In addition, we plan to develop saite and services to add new methods to
effect transactions in these products. We expettdtr traditional client base will begin to tratkw products as we develop electronic
marketplaces for them, and we intend to continusotovert existing clients to our fully electroniagorm.

Leverage our eSpeed(SM) system for use in a widgeraf additional business- to-business marketdrahdstries

Because of the scale of our system and its eaagagftability, we believe our eSpeed(SM) systemalpasications across a broad range of
products, including Interndiased marketplaces for a wide array of goods amites, particularly those involving multiple bugeand seller:
As evidenced by the formation of TradeSpark, wensek positioned to leverage the significant caats efforts that have been incurred
developing our eSpeed(SM) system to quickly crebgetronic markets in a wide range of products.plé@ to serve additional marketplaces,
including global energy, bandwidth, telecommunioasi, chemicals, electronic components, metals #ret snarkets that can benefit from
more efficient, centralized, electronic tradingifities.

License our software to provide a broad range aketgarticipants with an outsourced solution foliree distribution of their products

We provide a complete outsourced solution to oients$ to enable them to distribute their brandexdipcts to their customers through online
offerings, auctions, including private and reveasetions, and request-for-quote capabilities. Wieeleadedicated sales force that focuses on
licensing our software solutions to existing and/ rodients.

Pursue strategic alliances and acquisitions

We are continually exploring opportunities to maienour growth, including acquisitions, stratedi@aces, joint ventures, private
placements, recapitalizations or any combinatiothefforegoing, to expand our vertical markets gewerate future growth. We are seeking
to enter into joint ventures and other stratediamtes to create liquidity in new and existinggwot markets, and to attract new participan
trade those products. We have employed this straegur recent formation of TradeSpark and ouaatie with Freedom.

OUR CLIENTS

Our clients in the Financial Vertical include ban#tealers, brokers and other wholesale marketgiaatits, over 500 of which currently
participate in our electronic marketplaces, inahgdihe 25 largest bond trading firms in the wodsljdentified by Euromoney Magazine. Our
clients in the Energy Vertical include energy tregicompanies, utilities and other wholesale mapketicipants, over 120 of which currently
participate in our electronic marketplace, inclydieading North American energy trading companies.

We are providing wholesale and retail investorseasdo the electronic marketplaces and brokerdgtedeservices supported by our eSpeed
(SM) system. We expect that a significant portibour clients who use brokers will migrate to fulliectronic access over the coming years.
We also expect to add clients for our eSpeed Rrikabel(SM) product from a wide variety of indussi We further intend to
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provide third parties with the infrastructure, iging systems administration, internal network suppnd operations and disaster recovery
services, that is critical to providing fully elemtic marketplaces in a wide variety of productthdd than Cantor, no client of ours accounts
for more than 10% of our revenues.

SALES, MARKETING AND CORPORATE DEVELOPMENT

We promote our electronic marketplaces and sertwesr existing and prospective clients througiombination of sales, marketing and co-
marketing campaigns. We leverage our client rehatiips through a variety of direct marketing anldsaitiatives and build and enhance
brand image through marketing campaigns targetaddaterse audience, including traders, potentstiners and the investor and press
communities. We market to our existing and prospecetail clients through a variety of co-markefico- branding initiatives with our onlir
partners. We have designed our sales and marleffioigs to promote brand awareness and educataunlience regarding the nature of our
electronic marketplaces, products and servicestanddvantages associated with the automatioradiinty activities. We have a team of over
60 sales and marketing personnel globally.

Additionally, our senior management and our corfdevelopment staff actively work to establisktgic relationships, develop new
markets for our technology and structure and excicvestments and acquisitions. They promote eSgeeohferences, conventions, events
and speaking engagements that advance both ourdlegly and our brand name. In many cases, thessgentents are focused within
specific vertical markets that we intend to develofhe future. All of these efforts are intendedehhance our image, profile and profitabil

SOFTWARE DEVELOPMENT

We devote substantial efforts to the developmedtiamprovement of our electronic marketplaces acehlised software products. We work
with our clients to identify their specific requinents and make modifications to our software, netwiistribution systems and technologies
that are responsive to those needs. Our reseadctieaelopment efforts focus on internal developmetinategic partnering, acquisitions and
licensing. We have approximately 400 technologyfgasionals, of which 225 persons are software deees. Our technology team's
objective is to develop new products and servinaewmder to provide superior electronic marketplsaleitions to our clients. We also focus
efforts on enhancing our Internet interfaces tdlifate real-time markets and comply with the stambinternet security protocol and future
security protocols in order to capitalize on theelepment of new commercial marketplaces. We antimaing to develop new marketplaces
and products using our internally developed appboasoftware. In addition, we have forged strategjliances with third-party independent
software vendors through which we will work to dieyesophisticated, front- end applications and pobsl

COMPETITION

The development and operation of electronic mategs are evolving. As a result, competition irsthearketplaces is currently fragmen
We expect to face competition from a number ofedéht sources varying in size, business objectvelsstrategy.

Our current and prospective competitors are nunseand include inter-dealer brokerage firms, made¢a and information vendors,
securities and futures exchanges, electronic cormations networks, crossing systems, consortiainkess-to-business marketplace
infrastructure and software companies and nicheggrmearket and other commodity business-to-busifrgssnet-based trading systems.

The electronic marketplace solutions we provideunclients enable them to expand the range ofcanthey provide to their ultimate
customers, which are also potential participantsunelectronic
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marketplaces. We intend to structure our relatigosstvith our clients and conduct our operationmittigate the potential for this competitic
We do not intend to use the access to the custbaser of our clients that we obtain in providing el@ctronic marketplace solutions to
compete with these clients in other product tratisas.

We believe our electronic marketplaces compete gmilynon the basis of speed, functionality, effiaig, price, system stability and ability to
provide market participants with access to liqyidit

OUR INTELLECTUAL PROPERTY

We have adopted a comprehensive intellectual ptgpeogram to protect our proprietary technologye Wirrently have licenses covering
four of Cantor's patents in the U.S. One patenttes|to a data processing system and method fraéecally trading select items such as
fixed income instruments. Two patents relate tixedfincome portfolio index processor. One patetdtes to a system for shared remote
access of multiple application programs by one oraxtomputers. Foreign counterpart applicationséone of these U.S. patents have been
filed. The licenses are exclusive, except in thengthat we do not seek to or are unable to proid@antor any requested services covere
the patents and Cantor elects not to require ds &o.

We also have an agreement to license several pghdi patent applications relating to various pHspects of our electronic trading
systems, including both functional and design atsp&¢e have filed a number of patent applicationfitther protect our proprietary
technology and innovations in the past six months.

We cannot at this time determine the significanfceny of the foregoing patents, or future pateifiissued, to our business. We can give no
assurance that any of the foregoing patents igl@ald enforceable, or that any of these patentsdwmi be infringed by a third party
competing or seeking to compete with our business.

EMPLOYEES

As of December 31, 2000, we had 493 employeesofivehom are our executive officers. None of thesmwloyees is represented by a union.
We believe that we have good relations with our leyges.

PROPERTIES

We have offices in the U.S., Europe, Asia and Can@uir principal executive offices are located ae@orld Trade Center, New York, Ni
York. Our principal executive offices occupy approately 60,000 square feet of leased space, whecbagupy pursuant to the
Administrative Services Agreement with Cantor. @ght to use this space expires at the time that@s lease expires in 2012. We will pay
Cantor approximately $2.0 million annually for ufethis space. Our largest presence outside of ek is in London, where we have the
right to use approximately 15,000 square feet aft@ existing office space. Our right to use #pace expires at the earlier of

(1) the time that Cantor's lease expires in 201@pwhen Cantor ceases to be an affiliate of ans Cantor asks us to vacate. We will pay
Cantor approximately $1.9 million annually for wsfethis space. We believe our facilities are adégé@ our reasonably foreseeable future
needs. Additionally, we occupy approximately 18,8§0are feet of space in our Concurrent Computieigt€ in Rochelle Park, New Jersey.
We will pay Cantor approximately $900,000 annu#dlythe use of this space. We believe our facdiiee adequate for the forseeable future.
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The following table provides information as of Radwry 8, 2001 regarding our directors and execudffieers.

Name Ag e Title

Howard W. LutnicK...........ccccovuennne 39 Chairman of the Board and Chief Executive Officer
Frederick T. Varacchi.................... 35 President and Chief Operating Officer; Dir ector
Douglas B. Gardner............c......... 39 Vice Chairman; Director

Jeffrey G. Goldflam...................... a7 Senior Vice President and Chief Financial Officer
Stephen M. Merkel...........cccccoeeee. 42 Senior Vice President, General Counsel and Secretary
Richard C. Breeden..............ccc...... 51 Director(1)

Larry R. Carter......ccoccevveeineene 57 Director(1)

William J. Moran........c.ccccecveenen. 59 Director(1)

Joseph P. Shea........ccccoeeviennns 46 Director

(1) Non-employee director and member of the Audit &ompensation Committees.

Howard W. Lutnick. Mr. Lutnick has been our Chaimra the Board of Directors and Chief Executiveidf since June 1999. Mr. Lutnick
joined Cantor in 1983 and has served as PresigeinChief Executive Officer of Cantor since 1991. dtieects all facets of eSpeed's ¢
Cantor's worldwide operations. Mr. Lutnick's compa@F Group Management, Inc., is the managing geémpartner of Cantor. Mr. Lutnick
serves as co-chairman of the Cantor Exchange(SM)LMnick is a member of the Executive Committé¢he Intrepid Museum
Foundation's Board of Trustees, the Zachary armhBéith M. Fisher Center for Alzheimer's DiseaseeReh at Rockefeller University, the
Board of Managers of Haverford College, the BodrBicectors of City Harvest and the Board of Dimarst of New York City Public/Private
Initiatives, Inc.

Frederick T. Varacchi. Mr. Varacchi has been owsRlent, Chief Operating Officer and director sidaae 1999. Mr. Varacchi has been an
Executive Managing Director and the Chief Opera@fticer of Cantor since October 1999. From Mar&®8to October 1999, he served as
Senior Managing Director and Chief Information ©&ii of Cantor. Before joining Cantor, Mr. Varacuelds Senior Vice President and Chief
Technology Officer of Greenwich Natwest, a finahservices division of National Westminster Bankeseeing information technology for
the company from January 1995 to February 1998nRAviarch 1990 to January 1995, Mr. Varacchi worl@dGhase Manhattan Bank, wh
he held a variety of senior technology positions|uding Head of Global Network Systems for Privatanking. From January 1989 to March
1990, Mr. Varacchi served in a variety of positiovith Salomon Smith Barney, including as Head affiOffice Systems.

Douglas B. Gardner. Mr. Gardner has been our Vitaitghan and director since June 1999. Mr. Gardasrtteen an Executive Managing
Director of Cantor since October 1999. He previpsglrved as Senior Managing Director and Chief Addstiiative Officer of Cantor from
January 1994 to October 1999, where he was redperisr overseeing all worldwide finance and suppelated functions.
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Mr. Gardner serves as a director and is on theutxecand finance committees of the Cantor Exchésigig. Prior to joining Cantor, Mr.
Gardner was a partner of DG Equities, a commeatidlresidential real estate developer and ownemHA983 to 1985, Mr. Gardner was
associated with Lehman Brothers in the High-TecbgwlIDivision of its Corporate Finance Department. Mardner is a member of the
Board of Directors of the Government Securitiesa@lifegy Corporation and the National Futures Assamat

Jeffrey G. Goldflam. Mr. Goldflam has been our $eMice President and Chief Financial Officer silgaptember 2000. Mr. Goldflam has
been Senior Vice President and Chief Financiald®ffof Cantor since September 2000. From July 1@%eptember 2000, Mr. Goldflam
was Executive Vice President and Chief Financidio®f of Fimat USA, Inc., a wholly-owned subsidiarf/Societe Generale Bank, a French
bank, and from August 1989 to July 1995, he wascHtree Vice President and Chief Financial OfficéBoody, White & Co., a financial
services firm that was acquired by Fimat USA, incl995. Prior to 1989, Mr. Goldflam was Senior &®resident, Treasurer and a member
of the Board of Directors of Thomson McKinnon Seties Inc., a financial services firm.

Stephen M. Merkel. Mr. Merkel has been our Senime\President, General Counsel and Secretary imoe 1999. Mr. Merkel has been
Executive Managing Director of Cantor since Decen#890 and has also been Senior Vice Presideneri@e@ounsel and Secretary of
Cantor since 1993, where he is responsible for@aregal, compliance, tax, risk and credit departts. Mr. Merkel serves as a director and
Secretary of the Cantor Exchange(SM). Prior toifmjrCantor, Mr. Merkel was Vice President and Assis General Counsel of Goldman
Sachs & Co. from February 1990 to May 1993. Fropt&aber 1985 to January 1990, Mr. Merkel was aasedtiwith the law firm of Paul,
Weiss, Rifkind, Wharton & Garrison.

Richard C. Breeden. Mr. Breeden has been our diregice December 1999. Mr. Breeden has been Caaiohthe Board and Chief
Executive Officer of Equivest Finance, Inc., a pelpltraded vacation ownership company, since Cetdl®97 and President since October
1998. Mr. Breeden has served as Trustee for the@8eRunding Group, Inc. since 1996. Mr. Breedao &las served as President of Richard
C. Breeden & Co., a consulting firm, since 199&rkr1993 to 1996, Mr. Breeden served as Chairmdneofvorldwide financial services
practice of Coopers & Lybrand and, from 1989 to3,99r. Breeden was Chairman of the U.S. Securéies Exchange Commission. Mr.
Breeden was a director of The Philadelphia StoathBrge, Inc.

Larry R. Carter. Mr. Carter has been our direcioces December 1999. Mr. Carter joined Cisco Systent®mputer technology company, in
January 1995 as Vice President, Finance and Adtratian and as Chief Financial Officer and Secgethr July 1997, he was promoted to
Senior Vice President, Finance and Administratdnief Financial Officer and Secretary. From 1993dauary 1995, Mr. Carter was Vice
President and Corporate Controller at Advanced d/izevices. His career also includes four years WithS.I. Technology Inc. as Vice
President, Finance and Chief Financial Officer wal years at S.G.S. Thompson Microelectronics &scVice President, Finance,
Administration and Chief Financial Officer. He algpent 19 years at Motorola, Inc., where he heldrgety of financial positions, the last
being Vice President and Controller, M.O.S. Grddp. Carter is on the Board of Directors of Ciscs®yns, Network Appliance, Inc.,
Transmeta Corp. and QLogic Corporation.

William J. Moran. Mr. Moran has been our directmrce December 1999. Mr. Moran is Executive VicesRtent and General Auditor of J.P.
Morgan Chase & Co. Mr. Moran joined the Chase M#@haCorporation and the Chase Manhattan Bank 7% & Internal Control
Executive. After several promotions, Mr. Moran wasned General Auditor in 1992, Executive Vice Rlest in 1997 and a member of the
Management Committee in 1999. Before joining Chisie Moran was with the accounting firm of Peat, ik, Mitchell & Co. for nine
years.
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Joseph P. Shea. Mr. Shea has been our directer Bexember 1999. Mr. Shea has been with Cantoe 4i889. He has been Executive
Managing Director since October 1999, was Seniondgang Director in charge of U.S. taxable fixedame securities from 1997 to 1999,
was Managing Director of the corporate bond and gosernment agency securities departments froms 199997 and was Managing
Director of the corporate bond department from 1@88995.

COMMITTEES OF THE BOARD

Our board of directors has an Audit Committee a@bmpensation Committee. The members of our Audih@ittee are Messrs. Breeden,
Carter and Moran, all of whom are independent t¢tirsc Our Audit Committee selects the independaditars, reviews such auditors'
independent status, consults with such auditorsaatidmanagement with regard to the adequacy ofrdernal accounting controls and
considers any non-audit functions to be performethb independent auditors.

The members of our Compensation Committee are lgleBseeden, Carter and Moran. The Compensation Giveenis responsible for
reviewing and approving all compensation arrangasifem our executive officers and for overseeing stock option and stock purchase
plans.
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THE FORMATION TRANSACTIONS

Concurrently with our initial public offering, Castcontributed to us certain of our assets. Theseta primarily consist of the proprietary
software, network distribution systems, technolegiad related contractual rights that comprisee@peed(SM) system. In exchange for tl
assets, we issued to Cantor 43,999,900 shares @flasis B common stock, representing approxim&@®p of the voting power of our
capital stock outstanding at the time. Cantor camae3,350,000 of these shares into the sharesrdflass A common stock which it sold in
our initial public offering in December 1999.

We entered into the agreements described belowrinaction with the formation transactions and tip lnefine the terms of our relationship
with Cantor in the future. In an effort to mitigatenflicts of interest between us and Cantor, we @antor have agreed that none of these
agreements may be amended without the approvamajarity of our independent directors.

JOINT SERVICES AGREEMENT

Under our Joint Services Agreement with Cantorpwa and operate the electronic trading systemsaamdesponsible for providing
electronic brokerage services, and Cantor prowdéae-assisted brokerage services, clearancegisettit and other fulfillment and related
services, such as credit and risk management sspowversight of client suitability and regulategmpliance, sales positioning of products
and other services customary to brokerage opemtititis agreement provides for a perpetual term.

Commission sharing arrangement

Under the Joint Services Agreement, we and Cahimesrevenues derived from transactions effectdldemarketplaces in which we
collaborate and other specified markets. We haveealjto collaborate with Cantor to determine thewamh of commissions to be charged to
clients that affect transactions in these markegdahowever, in the event we are unable to agiteeGantor with respect to a transaction
pricing decision, Cantor is entitled to make thefipricing decision with respect to transactiamsvihich Cantor provides voice-assisted
brokerage services and we are entitled to makérthkpricing decision with respect to transactidinat are fully electronic. We may not mz

a final transaction pricing decision that resuftshie share of transaction revenues received byo€haing less than Cantor's actual cost of
providing clearance, settlement and fulfillmentvészs and other transaction services. In some cagereceive the aggregate transaction
revenues and pay a fulfillment services fee to @arih other cases, Cantor receives the aggregatedction revenues and pays a service fee
to us. The amount of the service fee and the podfdhe transaction revenues that we and Canteive are based on several factors,
including whether: (1) the marketplace is one irnclitwe collaborate with Cantor; (2) the transaci®fully electronic or Cantor provides
voice-assisted brokerage services; (3) the pradaded is a financial product; and (4) the prodsi¢taded on the Cantor Exchange(SM). The
percentage of the transaction revenues we recanges from 2.5% to 100%. However, in general, weive 100% of the transaction
revenues for fully electronic transactions, payimgantor fulfillment services fees equal to 35%d@0% if the product is traded on the
Cantor Exchange(SM)) of the transaction revenusd Gantor receives 100% of the transaction revefaresice-assisted brokerage
transactions, paying to us 7% of the transactioemaes. In addition, if the transactions relata gmming business, we receive a service fee
equal to 25% of the net trading revenues.
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System services

We also provide to Cantor technology support ses/ilncluding (1) systems administration, (2) ineémetwork support, (3) support and
procurement for desktops of end-user equipmenp§éjyations and disaster recovery services,

(5) voice and data communications, (6) supportdaalopment of systems for clearance, settlemeahbtrer fulfillment services, (7)
systems support for Cantor brokers, (8) electrapiglications systems and network support and dpuwsdat for the unrelated dealer
businesses with respect to which we do not colktieorith Cantor and (9) provision and/or implem#ateof existing electronic applications
systems, including improvements and upgrades themat use of the related intellectual propertiitsghaving application in a gaming
business. Cantor pays to us an amount equal wirtset and indirect costs, including overhead, tatncur in performing these services.

Intellectual property

Cantor has granted to us a license covering Camaténts and patent applications that relate t@8peed(SM) system. The license is
perpetual, irrevocable, worldwide and royalty feeel is exclusive, except in the event that (1) reeuawilling to provide to Cantor any
requested services covered by the patents witlecesp a marketplace and Cantor elects not to reaus to do so, or we are unable to provide
such services or (2) we do not exercise our rigffitst refusal to provide to Cantor electronic kevage services with respect to a
marketplace, in which event Cantor will have atadiright to use the patents and patent applicasotely in connection with the operation

of that marketplace. Cantor will cooperate withatspur expense, in any attempt by us to preventlard-party infringement of our patent
rights under the license. Cantor has also grawted fa non- exclusive, perpetual, irrevocable weidé, royalty-free right and license to use
the servicemarks "Cantor Exchange(SM)," "Interatitatching(SM)," "MOLE(SM)" and "CX(SM)".

Non-competition and market opportunity provisions

The Joint Services Agreement imposes performaniigations on us and restricts our ability to congpetith Cantor and Cantor's ability to
compete with us in markets that we and Cantortitadilly operate. We and Cantor have agreed taueecthe TradeSpark and Freedom
marketplaces from the provisions of the Joint S\wiAgreement in order to enable us to enter Eparste agreements in connection with
new marketplaces.

ADMINISTRATIVE SERVICES AGREEMENT

Under our Administrative Services Agreement witmt@a, Cantor provides certain administrative ancghaggement services to us. Cantor
makes available to us some of its administrativet @her staff, including its internal audit, treasuegal, tax, human resources, corporate
development and accounting staffs. Members of thdés arrange for our insurance coverage andigecywide array of services, including
administration of our personnel and payroll operaij benefits administration, internal audits, Ifies management, promotional sales and
marketing, legal, risk management, accounting argteparation and other services. We reimburséodCéor the actual costs incurred by
Cantor, plus other reasonable costs, includingorestsly allocated overhead and any applicable taXieshave also entered into arrangements
with Cantor under which we have the right to ustate assets, principally computer equipment, fil©@antor. These assets are subject to
operating leases with third-party leasing companiksler the Administrative Services Agreement, wavjgle sales, marketing and public
relations services to Cantor. Cantor reimbursdsuthe actual costs incurred by us, plus othesgaable costs, including reasonably
allocated overhead. The Administrative Serviceseggrent has a three-year term which will renew aatmally for successive one-year
terms unless canceled by either us or Cantor upananths' prior notice; provided, however, that dght to use our New York space
expires at the time that Cantor's lease expir@9@6 and our right to use our London office
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space expires at the earlier of (1) the time Céantease expires in 2016 or
(2) until Cantor ceases to be an affiliate of camd Cantor asks us to vacate.

REGISTRATION RIGHTS AGREEMENT
Pursuant to the Registration Rights Agreement edtarto by Cantor and us, Cantor has received pigicly and demand registration rights.

The piggyback registration rights allow Cantorégister the shares of our Class A common stocledssu issuable to it in connection with
the conversion of its shares of our Class B comatook whenever we propose to register any sharesrdflass A common stock for our
own or another's account under the Securities érca foublic offering, other than any shelf registna of shares of our Class A common st
to be used as consideration for acquisitions oftia@l businesses and registrations relating tpleyee benefit plans.

Cantor also has the right, on three occasiongduire that we register under the Securities Agtarall of the shares of our Class A comr
stock issued or issuable to it in connection wlith ¢onversion of its shares of our Class B comnmrks The demand and piggyback
registration rights apply to Cantor and to any $faree of shares held by Cantor who agrees to tiedbloy the terms of the Registration
Rights Agreement.

We have agreed to pay all costs of one demandlbpijgyback registrations, other than underwritdigcounts and commissions. In
addition, we have agreed to indemnify Cantor andteansferee for certain liabilities they may indniconnection with the exercise of their
registration rights. All of these registration riglare subject to conditions and limitations, idahg (1) the right of underwriters of an offering
to limit the number of shares included in that ségition, (2) our right not to effect any demangistration within six months of a public
offering of our securities and (3) that Cantor agro refrain from selling its shares during thequefrom 15 days prior to and 90 days after
the effective date of any registration statementHe offering of our securities.

POTENTIAL CONFLICTS OF INTEREST AND COMPETITION WIT H CANTOR

Various conflicts of interest between us and Cantay arise in the future in a number of areasirejab our past and ongoing relationships,
including potential acquisitions of businessesropprties, the election of new directors, paymémtividends, incurrence of indebtedness,
matters, financial commitments, marketing functiagndemnity arrangements, service arrangementsme®es of our capital stock, sales or
distributions by Cantor of its shares of our comrstotk and the exercise by Cantor of control owgrmanagement and affairs. A majority
our directors and officers also serve as direcdador officers of Cantor. Simultaneous servicaragSpeed director or officer and service as
a director or officer, or status as a partner, af{Or could create or appear to create potenti#licts of interest when such directors, officers
and/or partners are faced with decisions that cbaie different implications for us and for Cantdr. Lutnick, our Chairman and Chief
Executive Officer, is the sole stockholder of themaging general partner of Cantor. As a result,LMmick controls Cantor. Cantor owns
shares of our Class A common stock and Class B amstock representing approximately 95.2% of thal toting power of our capital
stock. Mr. Lutnick's simultaneous service as ouai@han and Chief Executive Officer and his controCantor could create or appear to
create potential conflicts of interest when Mr. ihigk is faced with decisions that could have défarimplications for us and for Cantor.

Our relationship with Cantor may result in agreeta¢hat are not the result of arm's-length negotiat As a result, the prices charged to us
or by us for services provided under agreements @éntor may be higher or lower than prices that beacharged by third parties and the
terms of these
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agreements may be more or less favorable to usthioze that we could have negotiated with thirdiparHowever, transactions between us
and Cantor and/or its other affiliates are suljethe approval of a majority of our independeméciiors. In addition, Cantor can compete
with us under certain circumstances.

CONSULTING SERVICES

For consulting services provided to us and Cangdvlartin J. Wygod in connection with our initial Iplic offering, we issued to Mr. Wygod
or his designees warrants to purchase 135,000ssbamir Class A common stock. The warrants hdieeayear term and are currently
exercisable at a price per share equal to thalmtiblic offering price. The warrants are not sf@mable, other than to charities and trusts
established for the benefit of Mr. Wygod's childeerd grandchildren. We granted Mr. Wygod piggybacét demand registration rights in
connection with the warrants.

WILLIAMS AND DYNEGY

On June 5, 2000, each of Williams and Dynegy pwetia unit consisting of

(a) 789,071 shares of our Class A common stocklandiarrants exercisable for the purchase of U666 shares of our Class A common
stock, for an aggregate purchase price for theafi$#25.0 million. The warrants have a per sharr@sge price of $35.20, a 10-year term and
are exercisable during the last four and one-tediry of the term, subject to acceleration undeaireprescribed circumstances intended to
provide incentives to Williams and Dynegy to inviestour new electronic and telephonic verticalb&formed by us and Cantor, which we
refer to as Qualified Verticals, by June 2001 (subjo extension for a period not to exceed sixtim®ander certain prescribed
circumstances). In connection with the four addigiloQualified Verticals, Williams and, subject @rtin limitations, Dynegy, will be entitle

to invest $25.0 million in shares of our Class Anooon stock at a 10% discount to the trading priaeuo Class A common stock at the time
of the investment in or formation of the Qualifi¢drtical.

At such time as Williams and Dynegy (or their peted affiliate assignees) have made an aggregaityeéaqvestment in us of an amount
equal to at least $100.0 million, valued on a tastis (and for so long as such parties maintaireostrip of equity securities having such cost
basis), Cantor will use its best efforts to cause designee jointly selected by Williams and Dyn&gie nominated to our board of directors
and to vote its shares of common equity in favasuath designee.

In connection with the Williams and Dynegy trangacs, we purchased from Cantor 789,071 sharesroftass A common stock,
representing half of the number of shares of oas€A common stock sold by us to Williams and Dynégr a purchase price of $25.0
million. In addition, Cantor has agreed to selftwdithe number of shares to be purchased by Wiliand Dynegy, in the aggregate, each
time an additional investment right is exercisedonnection with a new Qualified Vertical for themse purchase price per share as is paid by
Williams and Dynegy at the time.

TRADESPARK

On September 22, 2000, we made a cash investm@&radeSpark of $2.0 million in exchange for a 5%iiest in TradeSpark, and Cantor
made a cash investment of $4.25 million in TradelSpad agreed to contribute to TradeSpark certséeta relating to its voice brokerage
business in certain energy products in exchanga #8.33% interest in TradeSpark. We and Cantoretscuted an amendment to the Joint
Services Agreement in order to enable each of eagage in this business transaction. The remabtgj7% interest in TradeSpark was
purchased by energy industry market participantBJE In connection with such investment, we emténéo a perpetual technology services
agreement with TradeSpark pursuant to which weideothe technology infrastructure for the
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Certain transactions

transactional and technology related elementseftladeSpark marketplace as well as certain odhgices to TradeSpark in exchange for
specified percentages of transaction revenues fihermarketplace. If a transaction is fully elecicomve receive the aggregate transaction
revenues and pay to TradeSpark a fulfillment ses/fee equal to 35% of the transaction revenuegeneral, if TradeSpark provides voice-
assisted brokerage services with respect to adcting, then we receive 35% of the revenues andeBpark receives 65% of the revenues.
Cantor also entered into an administrative sendggeement with TradeSpark pursuant to which itpvitvide administrative services to
TradeSpark at cost. We and Cantor each receivedseptation rights on the management committeeadelSpark in proportion to our
ownership interests in TradeSpark.

In order to provide incentives to the EIPs to tradehe TradeSpark electronic marketplace, whidhregult in revenues to us under the
TradeSpark technology services agreement, we ig5%00,000 shares of our Series A preferred stadk2s500,000 shares of our Series B
preferred stock to a limited liability company ngvibrmed by the EIPs (EIP Holdings) to hold theivéstments in TradeSpark and the Series
A and B preferred stock.

MUNICIPAL PARTNERS

On July 21, 2000, Cantor acquired the brokeragabss of Municipal Partners pursuant to an Assetliise Agreement by and among us,
Cantor, Municipal Partners and the individuals atgny thereto for a cash payment of $1,500,00@ohmection therewith, we issued to
Municipal Partners' stockholders 28,374 sharesiofddass A common stock (the Restricted Stock)rgai value at the date of issuance of
$1,350,000. The Restricted Stock is subject tak-lg, which will be released as to 1/3 of the sham each of April 1, 2001, July 21, 2001
and July 21, 2002. Although the purchased assetewaned by Cantor, we are entitled to 100% of éwenues generated from any fully
electronic transaction effected in a marketpladezimg our eSpeed(SM) system pursuant to the Jdawices Agreement, less a 35% service
fee paid to Cantor. In addition, in order to pravidcentives to promote the use of our eSpeed(&id)rtg platform in connection with the
purchased business, we granted an aggregate af2&8tricted shares of our Class A common stdek Additional Stock) pursuant to our
long-term incentive plan for an aggregate of $1,@80 to certain employees and stockholders of Mpaidartners that joined Cantor in
exchange for interest-bearing promissory notehénstme aggregate principal amount. The AdditiBtatk may be redeemed, at our option,
by cancellation of the related promissory noteéfdo not receive $3,000,000 in electronic traneaatevenues generated by Cantor's
municipal bond brokerage business for any consexdf2-month period during the three years followtimg closing on July 21, 2000.

FREEDOM INTERNATIONAL BROKERAGE

On January 29, 2001, we and Cantor formed a linpaathership to acquire 66.7% of Freedom Internmafi®rokerage. We will contribute
310,770 shares of our Class A common stock toithigeld partnership and Cantor will contribute 1@3%Shares of our Class A common
stock. We will acquire a limited partnership intrand a 15% profits interest. Cantor will acquairgeneral partnership interest and a 85%
profits interest. We will not be allocated any loé tpartnership's losses, while Cantor will be @ted 100% of the partnership's losses, with a
preferential profits interest to the extent theeravprior, unrecovered losses. In addition, we isslle warrants to purchase 400,000 shares of
our Class A common stock to provide incentivesREreedom owner-participants other than us ando€tmmigrate to our fully electronic
platform.

Upon the closing of the transaction, we will entdo a services agreement with Freedom to provadeliectronic trading technology and
services and infrastructure/back-offices servithgler this agreement, we will be entitled to 1000he electronic transaction services
revenues and will pay a fulfillment services fee86%6 to Freedom. We will also receive 35% of rexanderived from all
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Certain transactions

voice-assisted transactions, other miscellaneamsactions and the sale of market data or othem#tion that is not incidental to the above
services.

OUR EMPLOYEES' PURCHASE OF CANTOR FITZGERALD, L.P. PARTNERSHIP UNITS

We have agreed to pay a cash bonus to five of mptayees totaling $1.8 million. These employees uge the after-tax amount of the bonus
to purchase units in Cantor Fitzgerald, L.P. Wherm@ployee is no longer a partner of Cantor (tyyichhe ceases to be employed by us),
and if the employee has been employed by us feriaghof more than four years and does not go tkviar a competitor, then the employee
will receive his capital in Cantor in four equalaial installments, with interest at an applicaleléeral rate. Amounts not paid to an employee
who leaves before the fourth anniversary, or wlawés and competes with us, Cantor or any of itkeaffs, will be paid to us.

INSIDER COMPENSATION

Joseph Shea, one of our directors, received adb&875,000 in salary and bonus from us in figesr 2000 as compensation for his services
as one of our employees.

INDEMNIFICATION BY CANTOR

Although we do not expect to incur any losses wétpect to pending lawsuits or supplemental allegatsurrounding Cantor's limited
partnership agreement, Cantor has agreed to indemmivith respect to any liabilities we incur ageault of such lawsuits or allegations.

REVERSE REPURCHASE AGREEMENTS

We enter into overnight reverse repurchase agresméth Cantor. At December 31, 2000, the reveepeirchase agreements totaled $122.0
million, including accrued interest. The securitiedlateralizing the reverse repurchase agreenaatbeld under a custodial arrangement
a third-party bank.
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Selling stockholders

The following table sets forth certain informatias of February 8, 2001 with respect to the berafainership of our Class A common st
by the selling stockholders.

Prior to offering After offering
—————————————————————————————————————— Class A e oo
Class A Class B common stock Clas sA Class B
common stock common stock offered common stock common stock
Name Shares % Shares % Shares Shares % Shares %
Cantor Fitzgerald
SecuritieS........coveeeenn. 29,102,789(1)63. 2 26,885581 822 4,473,645 24,629,144 (2)50.7 24,629,144 80.8
Limited Partners of
Cantor Fitzgerald, L.P.(3) 419,394 2. 2 - - 161,355 258,039 1.1

(1) Consists of (1) 26,885,581 shares of our GBasemmon stock and (2) 2,217,208 shares of oursGdasommon stock. Each share of C
B common stock is immediately convertible into arghof Class A common stock. Cantor Fitzgerald 8gesiis a subsidiary of Cantor
Fitzgerald, L.P. See "Certain transactions."

(2) Consists of 24,629,144 shares of our ClassrBneon stock. Each share of Class B common stochrisediately convertible into a share
of Class A common stock.

(3) The shares of Class A common stock are owne2Bdimited partners and one former limited partoe€antor Fitzgerald, L.P.
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Underwriting

We, the selling stockholders and the underwritersHis offering named below have entered into maenwriting agreement concerning the
shares being offered. Subject to conditions, eaclerwriter has severally agreed to purchase theéoruof shares indicated in the following
table. UBS Warburg LLC, Lehman Brothers Inc. arl 3organ Securities Inc. are the representatif&seounderwriters.

Underwriters Number of shares
UBS Warburg LLC ......cooviiiiieeeeeee. 2,509,650
Lehman Brothers Inc. ....ccccovcovevvvccine 2,509,650
J.P. Morgan Securities InC. ....cccoceevvvccee. L 1,415,700
Cantor Fitzgerald & CO. ....ocoovvvvevvciieeeeee 100,000
CIBC World Markets COrp .....cccocvvvvvvevveneees 100,000
Prudential Securities Incorporated .......cccc..... . ... 100,000
Robertson Stephens, InC. ....cccocovvvvvevee. L 100,000
Salomon Smith Barney IncC. ......ccocoevvvvcees L 100,000
U.S. Bancorp Piper Jaffray Inc. ....ccooceeveeeee.. Ll 100,000
Thomas Weisel Partners LLC .......ccccccvveeeeeee. 100,000
Total v 7,135,000

If the underwriters sell more shares than the totahber set forth in the table above, the undeevrgihave a 30-day option to buy up to
1,070,250 shares from one of the selling stockhie|d@antor Fitzgerald Securities, at the publiewffg price less the underwriting discounts
and commissions, to cover these sales. If any staeepurchased under this option, the underwnitérseverally purchase shares in
approximately the same proportion as set forthéntable above.

The following table provides information regarditig amount of the discount to be paid to the undess by us and the selling
stockholders:

Paid by us Paid by th e selling stockholders
No exercise of Full exercise of No exercise o f Full exercise of
over-allotment option over-allotment option over-allotment o ption over-allotment option
Pershare .......cccocecerenne $ 09 0 $ 0.90 $ 0.90 $ 0.90
Total....coveiiieiiinis $2,250,00 0 $2,250,000 $4,171,500 $5,134,725

We estimate that the total expenses of this offepialyable by us, excluding underwriting discoumts @ommissions, will be approximately
$550,000.

Shares sold by the underwriters to the public initially be offered at the public offering pricetsforth on the cover of this prospectus. Any
shares sold by the underwriters to securities deabay be sold at a discount of up to $0.54 perestiam the public offering price. Any of
these securities dealers may resell any sharebgmed from the underwriters to other brokers otedleat a discount of up to $0.10 per share
from the public offering price. If all the share® aot sold at the public offering price, the reygmgtatives may change the offering price and
the other selling terms.

We and the selling stockholders and Cantor FitddetaP. have agreed with the underwriters notfferpsell, contract to sell, hedge or
otherwise dispose of, directly or indirectly, arfyoar common stock or securities convertible intexchangeable for shares of common s
during the period from the date of this prospectustinuing through the date 90 days after the dithis prospectus, without the prior writl
consent of UBS Warburg LLC. Our executive officarsl directors have also agreed to these restrction
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Underwriting

Cantor Fitzgerald & Co., a subsidiary of Cantoe§érald Securities, a selling stockholder and diréat subsidiary of Cantor Fitzgerald,
L.P., is participating in this offering as an unalgter. Accordingly, this offering will conform wiit the requirements set forth in Rule 2720 of
the Conduct Rules of the NASD.

In connection with this offering, the underwritensly purchase and sell shares of our Class A constoah in the open market. These
transactions may include stabilizing transactieh®rt sales and purchases to cover positions crégtehort sales. Stabilizing transactions
consist of bids or purchases made for the purpbpeegenting or retarding a decline in the mark@tgof our Class A common stock while
this offering is in progress. Short sales involve sale by the underwriters of a greater numbshafes than they are required to purchase in
this offering. Short sales may be either "covetmattssales” or "naked short sales." Covered sladessare sales made in an amount not gt
than the underwriters' over-allotment option togmaise additional shares in this offering. The wwdérs may close out any covered short
position by either exercising their over-allotmeption or purchasing shares in the open marketetarmining the source of shares to close
out the covered short position, the underwritelfsoinsider, among other things, the price of skaneailable for purchase in the open market
as compared to the price at which they may purchlaaees through the over- allotment option. Nakexitssales are sales in excess of the
over-allotment option. The underwriters must cloaeany naked short position by purchasing sharéise open market. A naked short
position is more likely to be created if the undetevs are concerned there may be downward pressutiee price of shares in the open
market after pricing that could adversely affesteistors who purchase in this offering.

The underwriters also may impose a penalty bids Dlecurs when a particular underwriter repays éautiderwriters a portion of the
underwriting discount received by it because tipeasentatives have repurchased shares sold by thref@account of that underwriter in
stabilizing or short covering transactions.

These activities by the underwriters may stabilirajntain or otherwise affect the market price @f 6lass A common stock. As a result, the
price of our Class A common stock may be highen th& price that otherwise might exist in the opearket. If these activities are
commenced, they may be discontinued by the undemsrat any time. These transactions may be effemtehe Nasdaq National Market or
otherwise.

We and the selling stockholders have agreed tamndg the several underwriters against some liiedj including liabilities under the
Securities Act of 1933, and to contribute to payta¢hat the underwriters may be required to makespect thereof.
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Legal matters

Certain legal matters related to this offering w8l passed upon for us by Morgan, Lewis & BockiuP New York, New York and Stephen
Merkel, our Senior Vice President, General Coungel Secretary. Mr. Merkel is an Executive Managiirgctor, Senior Vice President,
General Counsel and Secretary of Cantor, and zalgfiowns 38,501 shares (of which 2,250 are owmeir. Merkel's spouse) and has
options to acquire 200,000 shares of our Classmneon stock, of which 25,000 are currently exerdisalp exercisable within 60 days of
February 8, 2001. Dewey Ballantine LLP, New YorlewNYork, is counsel for the underwriters in coniativith this offering.

Experts

The financial statements included in this prospeeiud registration statement have been auditedelyiti2 & Touche LLP, independent
auditors, as stated in their report appearingigpghospectus and registration statement, anchaheded in reliance upon the report of such
firm given upon their authority as experts in ag@iing and auditing.

Where you can find more information

We have filed with the Securities and Exchange Casion a registration statement (of which this pemgus forms a part) on Form S-3 with
respect to the Class A common stock being offeyetthis prospectus. In addition, we file annual, erdy and current reports, proxy
statements and other information with the SEC. M@y read and copy any document we file at the Bidiference Section of the Securities
and Exchange Commission, 450 Fifth Street, NW, R&6@4, Washington, D.C. 20549, and the SecuritiesExchange Commission's
Regional Offices located at 500 West Madison Sti®eite 1400, Chicago, Illinois 60661 and Seven ld/drade Center, 13th Floor, New
York, New York 10048. You may call the SEC at 8030330 for further information about the operatiorttef public reference rooms. C
SEC filings are also available to the public at#teC's Website found at http://www.sec.gov.

This prospectus does not contain all of the infdiomaset forth in the registration statement aredekhibits and schedules thereto. For further
information with respect to us and the shares a6€I common stock offered hereby, reference ien@the registration statement,
including the exhibits and schedules thereto. Btatds contained in this prospectus as to the ctsmtérany contract or other document
referred to herein are not necessarily complete whdre any contract is an exhibit to the regigirastatement, each statement with respe
the contract is qualified in all respects by thevisions of the relevant exhibit, to which referens hereby made.

In addition, the SEC allows us to "incorporate bference" into this prospectus the information ilevlith them, which means that we can
disclose important information to you by referriogthose documents. The information incorporatedegrence is considered to be part of
this prospectus, and information that we file latéth the SEC will automatically update and supéesthis information. We incorporate by
reference the documents listed below and any fdtlimgs we will make with the
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Where you can find more information
SEC under Section 13(a), 13(c), 14 or 15(d) ofSkeurities Exchange Act of 1934 until this offerinderminated:
1. Our Annual Report on Form 10-K for the year ehBecember 31, 2000; and

2. The description of our Class A common stock aimed in our Registration Statement on Form 8-Ae(Nio. 00028191) filed with the SE
on November 17, 1999, and amended on March 7, 20€Lding any further amendment or report filed tlee purpose of updating this
description.

You may request a copy of these filings, which wi prvovide to you at no cost, by writing or caljjrus at the following address and
telephone number:

eSpeed, Inc., One World Trade Center, 103rd Fidew York, New York 10048, telephone: (212) 938-37&8ention: Secretary.
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eSPEED, INC. AND SUBSIDIARIES
Independent Auditors' Report

To the Board of Directors
and Stockholders of eSpeed, Inc.:

We have audited the accompanying consolidatednstaits of financial condition of eSpeed, Inc. anbsdiaries (the "Company") as of
December 31, 2000 and 1999, and the related statermkoperations, cash flows and changes in stidkhs' equity for the year ended
December 31, 2000 and for the period from March1®@9 (date of commencement of operations) to Deeeidl, 1999. These financial
statements are the responsibility of the Compangisagement. Our responsibility is to express aniopion these financial statements based
on our audits.

We conducted our audits in accordance with auditagdards generally accepted in the United StdtAsnerica. Those standards require
that we plan and perform the audit to obtain reabtmnassurance about whether the financial statsnaea free of material misstatement. An
audit includes examining, on a test basis, evidesnpporting the amounts and disclosures in then6igh statements. An audit also includes
assessing the accounting principles used and &ignifestimates made by management, as well agatirgg the overall financial statement
presentation. We believe that our audits providesaonable basis for our opinion.

In our opinion, such consolidated financial statetag@resent fairly, in all material respects, timaricial position of the Company at
December 31, 2000 and 1999, and the results op#sations and its cash flows for the year endezkBer 31, 2000 and for the period from
March 10, 1999 (date of commencement of operatitmBecember 31, 1999, in conformity with accougtminciples generally accepted in
the United States of America.

/sl Deloitte & Touche LLP
February 14, 2001

New York, New York
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eSPEED, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF FINANCIAL CONDITION
As of December 31, 2000 and December 31, 1999

December 31, December 31,

2000 1999
Assets
Cash and cash equivalents ..................... $ 122,163,712 $ 134,845,522
Fixed assets, net 23,441,365 9,470,072
Investments .......... . 5,833,679 --
Other assets .......ccccoocvvveeiniiienennnne 3,683,507 11,495
Total asSets .....ccovvevevieeiiiieiieene $ 155,122,263 $ 144,327,089
Liabilities and Stockholders' Equity
Liabilities:
Payable to affiliates, net ................... $ 11,370,248 $ 6,743,929
Accounts payable and accrued liabilities ..... 11,494,262 2,071,347
Total liabilities .........cccccceeveeennen. 22,864,510 8,815,276

Stockholders' Equity:
Preferred stock, par value $.01 per share;

50,000,000 shares authorized, 8,000,000 and

no shares issued and outstanding............ 80,000 -
Class A common stock, par value $.01 per

share; 200,000,000 shares authorized;

16,342,202 and 10,350,000 shares issued and

outstanding........cceeeeeiiiiieeiiinnen. 163,422 103,500
Class B common stock, par value $.01 per

share; 100,000,000 shares authorized;

35,520,480 and 40,650,000 shares issued and

outstanding........cceeeeeviieieeiiinnen. 355,205 406,500
Additional paid-in capital ................... 205,908,024 147,588,726
Subscription receivable ..................... (1,250,000) --
Accumulated deficit ............cccceninnnns (72,998,898) (12,586,913)
Total stockholders' equity .................... 132,257,753 135,511,813
Total liabilities and stockholders' equity .... $ 155,122,263 $ 144,327,089

See notes to consolidated financial statements



CONSOLIDATED STATEMENTS OF OPERATIONS

For the year ended December 31, 2000 and the peowdMarch 10, 1999 (date of commencement of dfmers) to December 31, 1999

F
D
Revenues
Transaction revenues:
Fully electronic transactions............. $

Voice-assisted brokerage transactions.....

Screen assisted open outcry transactions..
Total transaction revenues ..................
System services and licensing fees ..........
Interest income .........ccccceveevinnenn.

Total revenues ..........cccccvvvvvveeeenens

Expenses

Compensation and employee benefits .........
Occupancy and equipment ....................
Professional and consulting fees ...........
Communications and client networks .........
Marketing. ........ccoeeeeeniiinienniinnnn.

Fulfillment services fees ..................

Provision (benefit) for income taxes:
Federal .......cccccoiviiiiiiiiieee
State and local ............ccoecveeeennns

Total tax provision (benefit) ...............

Net 0SS ..vvveeeiieieieeciiee e, $

Share and per share data

Basic and diluted net loss per share ........ $

Weighted average shares of common stock
outstanding.........cccoeevveeeriiiienenn.

See notes to consolidated financial statements

For the period

or the year from March 10,
ended 1999 to
ecember 31, December 31,
2000 1999
80,596,552 $ 10,079,842
15,144,343 11,777,306
2,450,333 3,524,399
98,191,228 25,381,547
12,398,847 12,459,574
8,340,815 347,804
118,930,890 38,188,925
53,963,239 21,502,326
21,560,535 10,292,349
13,036,494 5,148,796
4,588,626 3,355,070
8,285,385 --
27,903,849 3,527,945
6,524,341 1,662,058
33,390,505 -
-- 2,850,073
9,683,776 2,649,110
178,936,750 50,987,727

(60,005,860)

(12,798,802)

406,125

(211,889)

406,125

(211,889)

(60,411,985)

$ (12,586,913)

(117) $

51,482,505

F-4
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eSPEED, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF CASH FLOWS

For the year ended December 31, 2000 and for thedofeom March 10, 1999 (date of commencementparations) to December 31, 1999

Cash flows from operating activities
NEt 0SS ..ocvveeveieeieieee e $
Non-cash items included in net loss:
Depreciation and amortization ..............
Issuances of non-cash business partner
SECUIMIES. ...vveei e
Issuances of stock options .................
(Increase) decrease in operating assets:
Other assets ........ccocevevvvveeeennnns
Increase (decrease) in operating
liabilities:
Payable to affiliates, net .................
Accounts payable and accrued liabilities ...
Net cash (used in) provided by operating
ACHVILIES...eeeeiiiiieeeeiiie s

Cash flows from investing activities
Purchases of fixed assets ...................
Capitalization of software development costs
Purchases of investments ...................

Net cash used in investing activities .....
Cash flows from financing activities
Proceeds from issuances of securities .......
Proceeds from issuance of securities under

Payments for issuance related expenses ......
Proceeds from capital contributions .........

Net cash provided by financing activities .
Net (decrease) increase in cash and cash
equivalents.......ccccccveeeeeeniiienns

Cash and cash equivalents, end of period .... $

Supplemental disclosure of non-cash financing activ

Effective March 10, 1999, the Company received an i
contribution as follows:

Fixed assets ......cccceeviiiieeeniiiiieeens

Prepaid expenses .........ccoceecvvvevineenennn.

Accrued compensation and benefits ................
Accounts payable and accrued expenses ............

Total non-cash capital contributed ................

See notes to consolidated financial statements
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For the period
or the year from March 10,

ended 1999 to
ecember 31, December 31,
2000 1999

(60,411,985) $ (12,586,913)
6,098,754 3,086,555

33,390,505 -
- 2,850,073

(3,672,012) 1,190,728

4,626,319 6,743,929
9,422,915  (1,046,137)

(10,545,504) 238,235

(11,043,479)  (2,717,462)
(9,026,568)  (2,468,605)
(5,833,679) -

(25,903,726)  (5,186,067)

25,000,000 143,990,000

371,448 -
(1,604,028)  (4,396,646)
- 200,000

23,767,420 139,793,354

(12,681,810) 134,845,522

134,845,522 --

122,163,712 $ 134,845,522

ities
nitial capital
............... $ 7,370,560
. 1,202,223
(1,490,836)
............... (1,626,648)
............... $ 5,455,299



eSPEED, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF CHANGES IN STOCKHOLDERS' EQUITY

For the year ended December 31, 2000 and for thedofeom March 10, 1999 (date of commencementparations) to December 31, 1999

Com

Preferred

Stock Clas

Balance, March 10, 1999...... $
Capital contribution (100

Non-cash capital contribution
(43,990,900 shares).........
Conversion of Class B common
stock to Class A common
stock (3,350,000 shares)....
Initial public offering of

Class A common stock
(7,000,000 shares)..........
Costs of initial public
offering.......ccceeeene
Issuances of options..
Issuances of warrants........
Netloss.....cccoeeveeens

Balance, December 31, 1999...
Conversions of Class B common
stock to Class A common

stock (5,129,520 shares)....
Issuance of Preferred Stock

(8,000,000 shares).......... 80,000

Issuance of Class A common
stock (845,819 shares)......
Issuances of warrants........
Costs of issuance of
SECUrities.......cc.cueee..
Issuances of Class A common
stock under the ESPP (16,863

Balance, December 31, 2000... $ 80,000 $163,

See notes to consolidated financial statements

33,

70,

-- 103,

51,

mon  Common  Additional
ock Stock Paid-In Subscription
sA ClassB Capital receivable
- $ -3 - $ -

1 199,999

500

000

500

295

458

169

422

439,999 5,015,300

(33,500)

143,920,000

(5,749,481)
2,850,073
1,352,835

406,500 147,588,726 -

(51,295)
2,155,200

27,591,542 (1,250,000)
29,805,305

(1,604,028)

371,279

$355,205 $205,908,024 $ (1,250,000)
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Total
Accumulated Stockholders'
Deficit Equity

200,000

5,455,299

143,990,000

(5,749,481)

2,850,073

1,352,835
(12,586,913) (12,586,913)

(12,586,913) 135,511,813

2,235,200

26,350,000
29,805,305

(1,604,028)

371,448
(60,411,985)  (60,411,985)

$(72,998,898) $ 132,257,753




eSPEED, INC. AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
1. Summary of Significant Accounting Policies

Basis of Presentation: eSpeed, Inc. (eSpeed athegwith its wholly owned subsidiaries, the Comyaprimarily engages in the business of
operating interactive business-to-business verttgdtronic marketplaces designed to enable makitipants to trade financial and non-
financial products more efficiently and at a lowest than traditional trading environments permitsignificant intercompany balances and
transactions have been eliminated in consolidation.

The Company is a majority owned subsidiary of Cahttzgerald Securities (CFS), which in turn is\a83% owned subsidiary of Cantor
Fitzgerald, L.P. (CFLP or, together with its sulteigts, Cantor). eSpeed commenced operations oohMidY, 1999 as a division of CFS.
eSpeed is a Delaware corporation that was incotgdien June 3, 1999. In December 1999, the Compampleted its initial public offering
(the Offering) (see Note 6).

The accompanying financial statements include #iegtsvof the Company while operating as a divisdbi€FS from March 10, 1999 to the
Offering.

Use of Estimates: The preparation of the consauifihancial statements in conformity with gensgraltcepted accounting principles
(GAAP) requires management to make estimates asurgions that affect the reported amounts of fsets and liabilities, revenues and
expenses, and the disclosure of contingent assdttadilities in the consolidated financial statams. Management believes that the estin
utilized in preparing the consolidated financiatsiments are reasonable and prudent. Estimatéiseibyhature, are based on judgment and
available information. As such, actual results daliffer from the estimates included in these ctidated financial statements.

Transaction Revenues: Securities transactionstencketated transaction revenues are recorded e date basis.

Cash and Cash Equivalents: The Company considdrighly liquid investments with original maturijates of 90 days or less at the date of
acquisition to be cash equivalents. Cash equivalemtsist of securities purchased under agreenwrgsell (Reverse Repurchase
Agreements). It is the policy of the Company toaitpossession of the collateral with a market@agual to or in excess of the principal
amount deposited. Collateral is valued daily amd@ompany may require counter-parties to deposlitiadal collateral or return amounts
deposited when appropriate.

Fixed Assets: Fixed assets, principally computer @mmunication equipment and software, are degtettiover their estimated economic
useful lives (generally three to five years) usimgaccelerated method. Internal and external di@sis of application development and of

obtaining software for internal use are capitaliaed amortized over their estimated economic udiééubf three years on a straiglite basis
Leasehold improvements are amortized over theimastd economic useful lives, or the remainingde@sm, whichever is shorter.

Investments: The Company accounts for its investsn@rentities at historical cost when the Compdogs not have significant influence in
the investee. Investments in which the Company taese significant influence are accounted for usirgequity method. The Company d
not maintain trading inventory of marketable eq@iggurities.

Stock Based Compensation: Awards to employeestajrepto purchase the common stock of the Compagpecounted for under
Accounting Principles Board Opinion No. 25, "Accting for Stock Issued to Employees”, and relatéerpretations. No expense is
recognized for awards
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under non-compensatory plans. Options and wargaatged to non-employees are accounted for unédfitrancial Accounting Standards
Board's Statement of Financial Accounting Standé8#AS) No. 123, "Accounting for Stock-Based Comgagion”, where the options or
warrants granted are recognized based on thedhiewf the options or warrants at the time ofgrent.

New Accounting Pronouncements: In June 1998, tharfgial Accounting Standards Board issued SFASLIN8, "Accounting for Derivativ
Instruments and Hedging Activities," which estalis accounting and reporting standards for devigatistruments, including certain
derivative instruments embedded in other contracetd,for hedging activities. The statement, as amenis effective for fiscal years
beginning after June 15, 2000. On January 1, 20@1Company adopted SFAS No. 133 and amendmergsaddption did not have a
material impact on the Company's financial stateémen

Reclassifications: Certain reclassifications haserbmade to prior year balances in order to conforthe current year presentation.

2. Fixed Assets

December 31,

December 31,

Fixed assets consist of the following: 2000 1999
Computer and communication equipment .......... $ 19,920,077 $ 9,544,265
Software, including software development costs 12,038,930 3,012,362
Leasehold improvements and other fixed assets . 422,396 --
32,381,403 12,556,627
Less accumulated depreciation and amortization (8,940,038) (3,086,555)
Fixed assets, Net ........ccccevveevvernnnne. $ 23,441,365 $ 9,470,072

3. Income Taxes

Through December 9, 1999, the Company operatediagséon of CFS, which is a New York partnersHimder applicable federal and state
income tax laws, the taxable income or loss ofrénpaship is allocated to each partner based upon gartner's ownership interest. CFS is,
however, subject to the Unincorporated Business(U&4) of the City of New York, and the benefit fimcome taxes represents a reduction
in UBT. The loss generated by the Company whitgpérated as a division of CFS was used as a reductithe taxable income of CFS and,
as such, the Company was reimbursed for such tax.

Since the commencement date of the Offering, Deeerh®, 1999, the Company has been subject to intaxnas a corporation. Net
operating losses (NOLs) from that date, approxinggti27,200,000, will be available on a carry forvhasis to offset future operating
income of the Company. However, a valuation alloseanas been recorded at December 31, 2000 to tifsétll amount of the NOLs as
realization of this deferred tax benefit is depeartdgon generating sufficient taxable income priothe expiration of the NOLs.
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4. Commitments and Contingencies

Leases: Under an administrative services agreera8peed is obligated to Cantor for minimum rengainpents under Cantor's various non-
cancelable leases with third parties, principadlydffice space and computer equipment, expiringaeibus dates through 2014 as follows:

For the Year Ending December 31:

20 1 $ 5,083,188
2002 iiiiis e e, 5,142,996
2003 i e e, 5,040,930
2004 s i e, 4,775,042
2005 i v e, 4,090,313
Thereafter.. ...ccocovvvvvviiiiiieieeee 26,427,293
Totalieoos i e, $50,559,762

Rental expense under the above and under all opfezating leases amounted to $7,341,614 and $3038r the year ended December 31,
2000 and for the period ended December 31, 198pentively.

Legal Matters: In February 1998, Market Data Coagion contracted with Chicago Board Brokerage famany controlled by the Chicago
Board of Trade and Prebon Yamane) to provide ttlen@logy for an electronic trading system to corapeith Cantor's United States
Treasury brokerage business. Market Data Corpaor&ioontrolled by Iris Cantor and Rodney Fisher, tephew- in-law. Iris Cantor, a
company under the control of Iris Cantor referrethiérein as Cantor Fitzgerald Incorporated (CFHt) Bodney Fisher are limited partners of
CFLP.

In April 1998, CFLP filed a complaint in the DelangaCourt of Chancery against Market Data Corponatias Cantor, CFl, Rodney Fisher
and Chicago Board Brokerage seeking an injunctiahather remedies. The complaint alleges thatastor, CFl and Rodney Fisher
violated certain duties, including fiduciary dutigsder Cantor's partnership agreement, due to ¢beipetition with CFLP with respect to the
electronic trading system mentioned above. CFLRRbes Market Data Corporation's technology for etetdc trading systems would be of
substantial assistance to competitors in the whtdesarket if provided to them. The complaint fertalleges that Market Data Corporation
and Chicago Board Brokerage tortiously interferéith \CFLP's partnership agreement and aided andeabkits Cantor's, CFl's and Rodney
Fisher's breaches of fiduciary duty. Iris Cantdf] @xd Rodney Fisher counterclaimed seeking, anotimgy things, (1) to reform agreements
they have with CFLP and (2) a declaration that CBtdached the implied covenant of good faith amddialing. Cantor has agreed to
indemnify the Company for any liabilities that ameurred with respect to any current or futureghition involving Market Data Corporation,
Iris Cantor, CFl or Rodney Fisher.

CFLP settled its dispute with Chicago Board Brogera April 1999, and Chicago Board Brokerage sgbsatly announced it was
disbanding its operations. On March 13, 2000, teaWware Court of Chancery ruled in favor of CFLIRding that Iris Cantor, CFl and
Rodney Fisher had breached the Partnership Agraesh@¥FLP, and that Market Data Corporation hacdidnd abetted that breach. The
court awarded CFLP declaratory judgment relief emakt costs and attorneys' fees. The defendantediiov re-argument with respect to the
award of fees and costs. A hearing on issues mgl&ti CFLP's final relief took place on June 14)@0The
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parties are awaiting the entry by the Court ohalfdeclaratory judgment and/or award of monetamyages.

Two related actions are pending in New York. Iraaecpending in the Supreme Court of New York, tifRi@FLP alleges, among other
things, that defendants Market Data Corporation, €5 Cantor and Rodney Fisher misused confidgmiformation of CFLP in connection
with the above-mentioned provision of technolog¥ticago Board Brokerage. In a case pending itJthieed States District Court for the
Southern District of New York, CFl and Iris Cantdlege, among other things, that certain seniacef§ of CFLP breached fiduciary duties
they owed to CFI. The allegations in this lawsalate to several of the same events underlyingdiet proceedings in Delaware.

Neither of these two cases had been pursued pribetMarch 13, 2000 decision in the court proaagslin Delaware. On May 15, 2000,
senior officers of CFLP who are defendants in #defal action in New York moved to dismiss the claimp against them on several grour
including, among other things, that the March X&)@decision from the Delaware Court of Chancegyents Iris Cantor and CFI from
relitigating matters that were adjudicated agatinsin in Delaware. Iris Cantor and CFI filed papmpposing the motion to dismiss on June 5,
2000, and the defendants filed a reply on Jun2a80. On February 7, 2001, the court granted thigsoméo dismiss CFI's complaint.

On May 16, 2000, CFI filed an action in Delawarg@&tior Court, New Castle County, against CFLP aRd3Zoup Management, Inc.
(CFGM) seeking payment of $40 million allegedly guesuant to a settlement agreement in an eaitiggition between the parties. The
complaint alleges that CFl is entitled to a dimee $40 million payment upon "an initial publicfefing of CFLP or of a successor to a mate
portion of the assets and business of CFLP..."allE¢es that the Company's initial public offeromg December 10, 1999 triggered the
payment obligation under the settlement agreen@mSeptember 26, 2000, CFLP and CFGM filed an andesying liability.

On June 12, 2000, CFLP and CFGM filed a lawsuihanDelaware Court of Chancery against Iris Car@éil, and Rodney Fisher, seeking a
declaratory judgment that an Offer to Exchangesdi&fay 8, 2000 (the Exchange Offer), pursuant telwhertain partnership units in CFLP
could be exchanged for "e- units" that are entitteteceive distributions of the Company's stockrifrCFLP on certain future dates subject to
certain conditions, did not breach any fiduciaryydor otherwise violate Delaware law. On July 180@Q, CFl, Iris Cantor and Rodney Fisher
filed their respective answers, affirmative defensmunterclaims and third-party claims, in whikbyt claim that certain special conditions
imposed upon them in connection with the Exchanffjer@nd not upon other partners effectively prdeld their participation in the
Exchange Offer, violated the Partnership Agreem&@FLP and constituted a breach of fiduciary datyg that accepting those conditions
would conflict with their fiduciary duties to MarkBata Corporation. CFl, Iris Cantor and RodneyhEisclaim that CFGM and Howard
Lutnick, the Chairman and Chief Executive Officétlte Company and sole shareholder of CFGM, thedgary General Partner of CFLP,
breached their fiduciary duties and engaged indediing in allegedly structuring the formationtbé Company, the transfer of assets to the
Company, the receipt of stock options, salariesathdr compensation by Howard Lutnick and other Gany executives from the Company,
and the initial public offering of the Company'ssts. They further allege that CFGM and Howard loktoonverted Partnership assets
(CFLP's technology assets) and intend to migrateRGHorokerage business to the Company withouirgi#ine value of the Company
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with CFl, Iris Cantor and Rodney Fisher. RodneyhEisalso contends that the Company, which he hasdas a thirgharty defendant, aide
and abetted these alleged breaches of fiduciarggddutmong other things, CFl, Iris Cantor and RgdRisher have requested the removal of
CFGM as the managing general partner of CFLP, ladgion that CFGM and Howard Lutnick have breacthedr fiduciary duties to CFl,

Iris Cantor and Rodney Fisher and have breachesettiement agreement in an earlier litigation tredpartnership agreement of CFLP, a
declaration that the Exchange Offer and all oragerof the amendments to the partnership agreeamentull and void, unspecified damages
and a constructive trust on any proceeds derivad the challenged conduct. On September 15, 20B0PCCFGM, Howard Lutnick and tt
Company responded to the counterclaims by answegrgin counterclaims and moving for dismissal fmmgudgment on the pleadings w
respect to the counterclaims. A hearing on thoseom® has been scheduled for March 15, 2001.

Although the Company does not expect to incur asgés with respect to the pending lawsuits or eupphtal allegations surrounding
Cantor's partnership agreement, Cantor has agoaadd@émnify the Company with respect to any lidigit the Company incurs as a result of
such lawsuits or allegations.

Although the ultimate outcome of these actions oabe ascertained at this time and the resultsgzlIproceedings cannot be predicted with
certainty, it is the opinion of management thatrdeolution of these matters will not have a matexilverse effect on the financial condition
or results of operations of the Company.

Risks and Uncertainties: The majority of the Compgrevenues consist of fees earned in connectithnits interactive electronic business-
to-business vertical marketplaces. Revenues faethervices are transaction based. As a resulfdh®eany's revenues could vary based on
the transaction volume of markets around the world.

5. Related Party Transactions

During the year ended December 31, 2000 and thedbended December 31, 1999, all of the CompangteRse Repurchase Agreements
were transacted on an overnight basis with CFSeUtite terms of these agreements, the securitllegezalizing the Reverse Repurchase
Agreements are held under a custodial arrangemigémivthird party bank and are permitted to be soltepledged. The fair value of such
collateral at December 31, 2000 and 1999 total&2? $P0,469 and $138,162,421, respectively. At Ddmar1, 2000 and 1999, Reverse
Repurchase Agreements totaled $122,002,249 and@kB821, respectively.

Under a Joint Services Agreement between the Coyngaeh Cantor, and under a Services Agreement aitmenGompany and TradeSpark,
LP (TradeSpark), the Company earns transactiomtmgequal to a percentage of Cantor's or Tradk'Sgammission revenues on custol
transactions for services provided by the Compahg. percentage of the transaction revenues rangesZ.5% to 100%, depending on the
type of electronic services provided for the traisa. Revenues from such transactions during @& gnded December 31, 2000 and the
period ended December 31, 1999 totaled $98,195888&25,381,547, respectively.

On certain transactions (those where the Compagives 100% of the commission revenue share), €antb TradeSpark provide the
Company with fulfillment services for which Canterpaid a fee of 20% or 35%, and TradeSpark is pdat of 35%, of the transaction
revenues earned on the transaction. Charges todtmpany for such fulfillment services during theye
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ended December 31, 2000 and the period ended Dece1hp1999 totaled $27,903,849 and $3,527,94pentively.

The Company also provides network, data centerisanger administration support and other technokmgyices to Cantor and TradeSpark.
The Company charges for these services commenswithtés costs of providing these services. Syssemvices fees received during the y
ended December 31, 2000 and the period ended Dece8hp1999 totaled $12,333,222 and $12,459,5%peively.

Under an Administrative Services Agreement, Captovides various administrative services to the gany, including accounting, tax, le:
and facilities management. The Company is requedimburse Cantor for the cost of providing seehvices. The costs represent the direct
and indirect costs of providing such services aneddatermined based upon the time incurred byritliwidual performing such services.
Management believes that this allocation methodolsgeasonable. The Administrative Services Agrexnas a three-year term which will
renew automatically for successive one-year tenmhssg cancelled upon six months' prior notice biyegithe Company or Cantor. The
Company incurred administrative fees for such sevduring the year ended December 31, 2000 anuktiwd ended December 31, 1999
totaling $6,524,341 and $1,662,058, respectively.

6. Capitalization

The rights of holders of shares of Class A and CBasommon stock are substantially identical, ektegt holders of Class B common stock
are entitled to 10 votes per share, while holdéGlass A common stock are entitled to one votespare. Additionally, each share of Clas
common stock is convertible at any time, at théoopof the holder, into one share of Class A commsimek. The Company initially issued
100 shares of Class B common stock to Cantor ihaxge for a cash contribution of $200,000.

Prior to the Offering, Cantor contributed net ass¥t$5,455,299. This contribution included fixesbets with a net book value of $7,370,560
and prepaid expenses of $1,202,223, and the assumgbtiabilities consisting ohccrued compensation, accounts payable and o#ttélities
of $3,117,484. In exchange for the contributiomef assets, the Company issued to Cantor 43,998[80@s of Class B common stock.
Immediately thereafter, Cantor converted 3,350 $ltfres of Class B common stock into Class A comstock and sold them in the
Offering.

In the Offering, 10,350,000 shares of Class A comstock were sold at $22 per share, of which 7@@®shares were sold by the Company,
raising approximately $144,000,000 in proceeds tee®@ffering expenses. The remaining shares wetklsoCFS.

In June 2000, the Company sold 1,578,142 shar€asé A common stock to minority investors for ddaesation of $50,000,000, as
discussed in Note 7. In connection with this tratisa, one half of the shares sold by the Compaesevpurchased from Cantor for
$25,000,000.

In July 2000, in conjunction with the acquisitiop @antor of a municipal bond brokerage businessQbmpany issued 28,374 shares of
Class A common stock to the shareholders of thaieedjbusiness. The Company also granted an addit&8,374 shares of Class A
common stock to certain employees of the acquitesihiess in exchange for promissory notes, bothsasissed in Note 7.
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During the year ended December 31, 2000, the Coynpald 16,863 shares of Class A common stock patsoahe Company's Employee
Stock Purchase Plan as discussed in Note 10.

In September 2000, the Company issued 8 milliomeshaf Redeemable Convertible Preferred StockRtleéerred Stock) to business partr
in conjunction with an investment in the TradeSpQualified Vertical. As more fully described in Not, if certain conditions are met, the
Preferred Stock is convertible at the option oftib&ler into warrants to purchase the Company'ssCAacommon stock. To the extent the
conditions are not met, the Company may eitheraedéhe Preferred Stock or convert the PreferredkStdo 1/100th of a share of the
Company's Class A common stock.

7. Business Partner Transactions

Williams and Dynegy: In June 2000, the Company $ol@ihe Williams Companies, Inc. (Williams) and gy, Inc. (Dynegy) one Unit ea
consisting of (i) 789,071 shares (the Shares)®fQbmpany's Class A common stock and (ii) warréhtsWarrants) exercisable for the
purchase of up to 666,666 shares of Class A constumk, for an aggregate purchase price for eachdf§25,000,000. The Warrants hav
per share exercise price of $35.20, a ten year asrare exercisable during the last 4 1/2 yeatiseoferm, subject to acceleration under
certain prescribed circumstances intended to peowidentives to Williams and Dynegy to invest inf@ualified Verticals as described
below. The Shares will not be transferable priathifirst anniversary of the Closing. The Compesgorded a non-cash charge of
$29,805,305 at the time of the Closing to refléet value of the Warrants.

Each of Williams and Dynegy agreed that, subjethéosatisfaction of certain conditions, it wilvist $2,500,000 in at least four entities (the
Qualified Verticals) to be formed by the Compand &antor within 12 months of the Closing (subjectxtension for a period not to exceed
six months under certain prescribed circumstartbesinvestment Period). It is expected that eachli@ed Vertical will be jointly owned by
industry market participants, the Company and Gaantd will establish a new vertical electronic aalképhonic marketplace with the
Company in which such Qualified Vertical will brakand possibly clear transactions for the industarket participants and other clients.
TradeSpark, the first Qualified Vertical, was efishied in September 2000. Products that may bedad other Qualified Verticals include
natural gas liquids, petrochemicals, crude oil baddwidth. Each of Williams and Dynegy will not essarily invest in the same Qualified
Verticals as the other. In connection with up torfadditional Qualified Verticals, Williams and,lgect to certain limitations, Dynegy, will |
entitled to invest $25,000,000 in shares of the gamy's Class A common stock (the Additional InvesithRight). Such right provides for
investment at a 10% discount to the average traglilcg for the 10 trading days preceding the dawioh party's investment in such new
Qualified Vertical, or, under certain circumstanaég public announcement of the formation of sQcialified Vertical. The Additional
Investment Right was approved by stockholderseattbmpany's 2000 Annual Meeting of Stockholder©otober 26, 2000. Any shares of
Class A common stock purchased pursuant to thetidddi Investment Right will not be transferabléopto the first anniversary of issuan

The Company entered into a stock purchase agreenibnCantor providing for the purchase by the Campfrom Cantor of half of the
number of shares purchased by Williams and Dyniegiye aggregate, each time an Additional InvestrReght is exercised for the same
purchase price per share as is paid by Williamskymkgy at the time.
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TradeSpark: On September 25, 2000, the CompangZantbr, in conjunction with Williams and other peigants in the energy market,
formed TradeSpark to operate a wholesale electamictelephonic marketplace in North America faura gas, electricity, coal, emissions
allowances, and weather financial products.

The Company invested $2,000,000 for a 5% intere$tadeSpark and Cantor invested $4,250,000 anglilcoted certain assets in exchange
for a 28.33% interest. The remaining 66.67% intenes purchased by energy industry market partitgéEIPs). The Company has also
entered into a technology services agreement walddSpark pursuant to which the Company providesethnology infrastructure for the
transactional and technology related elementseofladeSpark marketplace as well as certain o#hrgicges in exchange for specified
percentages of transaction revenues from the npaost

In order to provide incentives to the EIPs to tradehe TradeSpark electronic marketplace, the Gomssued 5.5 million shares of Serie
Redeemable Convertible Preferred Stock (SeriesefeRed Stock) and 2.5 million shares of Seriese@de@mable Convertible Preferred
Stock (Series B Preferred Stock) to a limited lisbcompany newly-formed by the EIPs. Upon thasfattion of certain revenue thresholds
and other conditions, principally related to théuwoe of transactions executed through the TraddéSparketplace, the Series A Preferred
Stock and Series B Preferred Stock are converititbeSeries A and B Warrants, respectively, toegillzely purchase up to 8 million shares
of the Company's Class A common stock at an exepmise of $27.94 per share. To the extent thattmelitions to full conversion are not
satisfied, each share of unconverted Series A aRteRerred Stock may be redeemed at the Compapiytpor may be converted into
1/100th of a share of the Company's Class A comstack. The Company has recognized a non-cash cbaf&235,200, equal to the fair
value of the 80,000 shares of Class A common gs&stkable upon conversion of the preferred stoakgife of the conditions are met. The
Company will recognize additional non-cash chargéated to the issuance of these shares of prefstoek if and when they are converted
over the next six years, which non-cash chargekl@agregate $53,644,800 if all conditions (inchglbut not limited to TradeSpark total
transaction revenues of at least $250,000,000nateand all shares of preferred stock are conveftee fair value of the Preferred Stock was
estimated based on the value of the warrants ihfohnthe Preferred Stock would be converted (assgrill conversion), discounted for
liquidity, hedging, and dilution issues. The watswere valued using a modified Black-Scholes pgaenodel and asumptions as to risk-free
interest rate, expected life and range of expeatéatility of 6.3%, 10 years, and 32% to 55%, raspely.

Municipal Partners: On July 21, 2000, Cantor FitatgePartners, an affiliate of eSpeed, purchasedUts. municipal bond brokerage busit
and certain other assets of Municipal Partners,(Mel) for approximately $1,500,000 and eSpeedddso MPI's shareholders 28,374 sh
of the Company's Class A common stock having aevatiuhe date of issuance of $1,350,000. Althobglpurchased assets are owned by
Cantor Fitzgerald Partners, eSpeed is entitled@¥d.of the revenues generated from any fully ebmitrtransaction effected in a marketpl
utilizing the eSpeed(SM) system by its affiliatesguant to a Joint Services Agreement, as amemadeahg eSpeed and its affiliates,
including Cantor Fitzgerald Partners. In additionorder to provide incentives to promote the uséhe eSpeed(SM) trading platform in
connection with the purchased business, eSpeetkdran aggregate of 28,374 restricted shares Gfass A common stock to certain
employees and shareholders of MPI in exchangenferést-bearing promissory notes that are due2lyl2010 (the Pledged Shares). The
promissory notes are reflected in the consolidatattment of financial condition as Subscriptiorcé&eable within
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stockholders' equity. The Pledged Shares may leenedd, at the option of eSpeed, by cancellatidheofelated note(s) if eSpeed does not
receive $3,000,000 in electronic transaction reesrgenerated by Cantor's municipal bond brokeragméss for any consecutive 12-month
period within three years of July 21, 2000.

8. Long-Term Incentive Plan

The Company has adopted the eSpeed, Inc. 1999 Teng-Incentive Plan (the LT Plan) which providesdwards in the form of 1) either
incentive stock options or non-qualified stock opt (NQSOSs); 2) stock appreciation rights;

3) restricted or deferred stock; 4) dividend eql@nts; 5) bonus shares and awards in lieu of otidiga to pay cash compensation; and 6)
other awards, the value of which is based in whol& part upon the value of eSpeed's common stock.

The Compensation Committee of the Board of Directatministers the LT Plan and is generally empowvaryeletermine award recipients,
and the terms and conditions of those awards. Asvaraly be granted to directors, officers, employeessultants and service providers of
Company and its affiliates.

9. Options and Warrants

During the year ended December 31, 2000, the Coyniganed 3,770,312 options to employees pursuahetb T Plan. The exercise prices
for the options equaled or exceeded the valueeObmpany's Class A common stock on the date &f @aard. The options generally vest
ratably over four or five years from the grant date

Concurrent with the Offering, the Company issue&?8,445 options to employees and outside directiottse Company, of which 500,000
were immediately exercisable. At the time of thengr the remaining options were originally schedutevest as follows: 3,915,000 spread
ratably over the five successive anniversariebh®fQffering, 1,752,445 spread ratably over the fmacessive anniversaries of the Offering,
and 60,000 spread ratably over the three succesisiveonth anniversaries of the Offering.

On October 19, 2000, the option terms were amerdébat, effective on the first anniversary of @féering, future vesting occurs ratably on
a quarterly basis. This amendment had no finaimipact as the market value of the Company's ClassmAmon stock was below the
exercise price of all outstanding options at theed

The weighted average grant date fair values of eye stock options granted were $16.90 and $18124é year ended December 31, 2000
and the period ended December 31, 1999, respectidall the Company accounted for the options istibsskbased compensation plan ba
on the fair value of awards at grant date in a reagonsistent with the methodology of SFAS 123,Gbenpany's net loss and loss per
common share would have increased by $28,738,84%$@u36, and $6,642,591 and $0.15, for the yeaeecember 31, 2000 and the
period ended December 31, 1999, respectively.

Concurrent with the Offering, the Company issue,220 options to Cantor employees and a consultéet.estimated fair value of the
options at the time of the Offering resulted innedime non-cash charge to the Company of $2,880r0the period ended December 31,
1999.

The Company issued 135,000 warrants to a consultainnection with the Offering. The grant daténeated fair value of $1,352,835 has
been recorded both as an increase to additionddipai
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capital and as an increase in Offering costs whare been charged against additional paid-in dapita

The fair value of the above options and warrants estimated using a modified Black-Scholes optidcing model. The Black-Scholes
option valuation model was developed for use imeding the fair value of traded options that hawvevesting restrictions and are fully
transferable. In addition, option valuation modelguire the input of highly subjective assumptiomduding the expected stock price
volatility. Because the Company's stock optionsehelvaracteristics significantly different from tleasf traded options, and because changes
in the subjective input assumptions can matergfgct the fair value estimate, in management'siopj the existing models do not
necessarily provide a reliable single measure efdir value of the stock options or warrants. @ksumptions which were used in the Black-
Scholes model for the year ended December 31, 200@he period ended December 31, 1999 includkdneg interest rates of 5.25% and
6.0%, expected lives ranging from two to eight gemnd three to eight years, and expected volatifi§0% and 55%, respectively. There
were no assumed dividends.

In June 2000, the Company sold 1,333,332 warrantsiichase Class A common stock to business parasadiscussed in Note 7. The
warrants expire in June 2010 and are generallycesadrle beginning December 2004. The estimated/éire of the warrants at the time of
issuance resulted in a one-time non-cash chartiet@ompany of $29,805,305. The fair value of tlagrants was estimated using a modified
Black-Scholes pricing model and assumptions aiskefree interest rate, expected life, and expeet#dtility of 7.4%, 10 years, and 48%,
respectively.

The following table summarizes changes in optionmsaarrants from March 10, 1999 (date of commencgmEoperations) to December .
2000.

Cantor Weighted
eSpeed Employee & Average
E mployee Consultant Exercise
Options Options  Warrants Total Price Expiration Dates
Granted ........ccooveveiiiininenene , 227,445 290,320 135,000 6,652,765 $ 22.00 12/2004 - 12/2009
Exercised - - - - --
Canceled (24,900) (24,900) $ 22.00
Balance, December 31, 1999 ................... 6, 202,545 290,320 135,000 6,627,865 $ 22.00 12/2004 - 12/2009
Granted .........ccooeieiiiiiiie, , 770,312 1,333,332 5,103,644 $ 25.76 2/2010 - 12/2010
Exercised - - -- - -
Canceled 292,460) - (292,460) $ 24.38
Balance, December 31, 2000 ................... 9, 680,397 290,320 1,468,332 11,439,049 $ 23.62 12/2004 - 12/2010
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The following table provides further details refatito the Company's stock options and warrantsandsng as of December 31, 2000.

Options & Warrants

Options & Warrants Outstanding Exercisable
Weigh ted
Weighted Aver age Weighted
Average Remain ing Average
Number Exercise Contractual L ife Number Exercise
Range of Exercise Prices Outstanding  Price (inyea rs) Exercisable  Price
10.00t0 19.99...coiiiiiiiiii e 2,220,510 16.29 9.9 -- -
20.00t0 29.99....ccciiiii e 7,049,483 22.22 8.3 2,145,657 22.00
30.00t039.99....ccciiiii e 1,662,606 32.91 9.4 -- -
40.00t049.99...cciiiiiiiiii e 448,110 43.19 9.5
50.00t059.99....cccoiiiiiiii e 44,894 55.01 9.2
60.00t0 69.99.....cciiiiiii e 11,346 62.93 9.2
70.00t0 77.00......coiiiiiiiieiiieeeeeeeee 2,100 74.80 9.2
11,439,049 23.62 8.8 2,145,657 22.00

10. Stock Purchase Plan

The Company has adopted a qualified Employee SRockhase Plan to permit eligible employees to msetshares of eSpeed common s
at a discount. At the end of each quarterly purelpesiod, as defined, accumulated payroll dedustare used to purchase stock at a price
determined by a Stock Purchase Plan Administra@@immmittee, which will generally not be less tha®¥85f the lowest market price at
various defined dates during the purchase peribd.Gompany has reserved 425,000 shares of Clasm#on stock for issuance under the
Stock Purchase Plan. During the year ended Dece®ih@000, the Company issued 16,863 shares toogegs at an average price of
$21.99. In 2001, the Company issued 13,601 sh&@kmss A common stock at a price of $13.33 pereshaconsideration of amounts

withheld in the fourth quarter.
11. Deferred Compensation Plan

Employees of the Company are eligible to parti@patthe eSpeed Inc. Deferral Plan for EmployedgSaftor Fitzgerald, L.P. and its
Affiliates (the Plan), whereby eligible employeeaytelect to defer a portion of their salaries bnecling the Company to contribute to the
Plan. The Plan is available to all employees ofGbenpany meeting certain eligibility requirementsl & subject to the provisions of the
Employee Retirement Income Security Act of 1974 pleryee contributions are directed to one or movestment funds, one of which,
beginning in 2000, invests in the Company's Clagemmon stock (the eSpeed Stock Fund). The Comp#dhmatch contributions to the
eSpeed Stock Fund annually with up to $3,000 ofdbmpany's Class A common stock per participan20@i, the Company will contribute
13,764 shares of its Class A common stock relatrgmployee contributions to the eSpeed Stock Fointhe year ended December 31,
2000. The administration of the Plan is performgdBFLP. The Company pays its proportionate shasolfi administrative costs under the

Administrative Services Agreement.

12. Regulatory Capital Requirements

Through its subsidiary, eSpeed Government Secsyritie., the Company is subject to Securities axch&Bnge Commission (SEC) broker-
dealer regulation under Section 15C of the Seeusriti
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Exchange Act of 1934, which requires the mainteaafaninimum liquid capital, as defined. At DecemBg&, 2000, eSpeed Government
Securities, Inc.'s liquid capital of $28,944,29%\irmexcess of minimum requirements by $28,919,299.

Additionally, the Company's subsidiary, eSpeed 8tes, Inc., is subject to SEC broker-dealer ratjah under Rule 17a-5 of the Securities
Exchange Act of 1934 which requires the maintenarfigeinimum net capital and requires that the rafiaggregate indebtedness to net
capital, both as defined, shall not exceed 15 #t December 31, 2000, eSpeed Securities, Incneadapital of $3,723,330, which was
$3,552,207 in excess of its required net capitad, @Speed Securities, Inc.'s net capital ratio®@8 to 1.

13. Segment and Geographic Data

Segment Information: The Company currently operasasusiness in one segment, that of operatiregactive electronic businessiosines
vertical marketplaces for the trading of finan@at non-financial products, licensing software, pralziding technology support services to
Cantor and other affiliates.

Geographic Information: The Company operates infAimericas, Europe and Asia. Revenue attributiopfoposes of preparing geographic
data is principally based upon the marketplace wig financial product is traded, which, as altefuegulatory jurisdiction constraints in
most circumstances, is also representative ofabatibn of the client generating the transacticulténg in commissionable revenue. The
information that follows, in management's judgm@nbvides a reasonable representation of the detvif each region as of and for the
periods indicated.

For the period

F or the year from March 10,
ended 1999 to

D ecember 31, December 31,
Transaction Revenues: 2000 1999
BUIOPE ..eooiiiiiiiecie e $ 16,346,790 $ 5,392,923
ASIA oo, 1,397,154 450,457
Total NON-AMEricas .....cccccveeeeeevennennns 17,743,944 5,843,380
AMENICAS ....cvvveeeeeiiiee e 80,447,284 19,538,167
Total .o $ 98,191,228 $ 25,381,547

December 31, December 31,

Average long-lived assets 2000 1999
EUIOPE ..ovevveeee e $ 2,225,886 $ 2,257,914
ASIA e 791,570 925,790
Total Non-Americas .........cocccvveeevunenn. 3,017,456 3,183,704
AMENICAS ...ocvvvvvveeiiiee e 13,736,827 5,236,613
Total oo $ 16,754,283 $ 8,420,317
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14. Subsequent Event

On January 29, 2001, the Company and Cantor agodedn a limited partnership (the LP) to acquireiaterest in Freedom International
Brokerage (Freedom), a Canadian government samukitoker-dealer. The Company has agreed to cater@il0,770 shares of its Class A
common stock to the LP as a limited partner. Them@any will share in 15% of the LP's cumulative isobut not in cumulative losses.
Cantor agreed to contribute 103,589 shares of tnepgany's Class A common stock as the general pa@aator will be allocated all of the
LP's cumulative losses or 85% of the cumulativdifsrorhe LP will exchange the 414,359 shares 664 % interest in Freedom. In additi
the Company will issue warrants to purchase 400sb@0es of its Class A common stock to providerntiges to the other Freedom owner
participants to migrate to the Company's fully &leaic platform. Accordingly, the Company currenglypects to record a one-time non-cash
charge of approximately $3,600,000 representing/#hee of the warrants.

The Company will be entitled to 100% of the elegicdransaction services revenues generated byléneand will pay 35% of that to
Freedom as a fee in respect of fulfillment servidése Company will also receive 35% of Freedomveneies derived from all voice-assisted
transactions, other miscellaneous transactiongrendale of market data or other information.

15. Quarterly Information (Unaudited)

The unaudited quarterly results of operations ef@ompany for 2000 and 1999 are prepared in aceoedaith generally accepted
accounting principles. The information presentdibots all adjustments (which consist of normalureinig accruals) that are, in managem
opinion, necessary for the fair presentation ofiltesof operations for the periods presented.

2000 Quar ter Ended

March 31 June 30 September 30 December 31
Total revenues ......ccccocvvvvciicciiicciieees e, $24,250,227 $ 29,658,717 $ 29,373,596 $ 35,648,350
Total eXPenses .....ccccvvvvviiviisieeees e, 29,083,643 68,578,359 40,572,267 40,702,481
Loss before provision for income taxes ........... L. (4,833,416) (38,919,642) (11,198,671) (5,054,131)
Income tax provision .......ccccccevvevvvcccees s 92,500 107,500 88,125 118,000
NetloSS oo e $(4,925,916) $(39,027,142) $(11,286,796) $(5,172,131)
Netloss per share ......cccccvvvvvvccnccee s $ (0.10) $ (0.76) $ (0.22) $ (0.10)

March 10 1 999 Quarter Ended

through 26, ------------- e
1999 June 25 September 24 December 31

Total revenues ......ccccoocvvvcviciiicciceees e, $ 1,948,250 $10,569,356 $ 11,621,863 $ 14,049,456
Total EXPENSES .covvveviiiiiiieiieeeeeeeeee s 2,486,758 13,321,989 15,116,370 20,062,610
Loss before provision for income taxes ............ e (538,508) (2,752,633) (3,494,507) (6,013,154)
Income tax benefit .....ccccoovvevvveiiieeees (13,470) (68,849) (89,488) (40,082)
NEIOSS cvvvvvieiieceieiececeee oo $ (525,038) $(2,683,784) $ (3,405,019) $ (5,973,072)
Net10Ss per share .....ccccovevvecvvceecevceec i, $ (0.01) $ (0.06) $ (0.08) $ (0.13)
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